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61 Was No 


Boom, No 


Bust for Cooling Sales 


DETROIT—As the end (Aug. 
31) of the “air conditioning 
year” draws nigh, the verdict on 
sales seems to be— 

“A fair year, better in some 
lines and in some areas than in 
others. Not a boom exactly, but 
not a bust, either.” 

It has been a sales year of 
fairly sharp ups and downs, of 
bursts of good sales activity 
and of fairly rough slumps. 


v INSIDE 
THIS ISSUE 


LEASING AIR CONDITIONING 
—Contractor shows price con- 
scious customers how they can 
save more on taxes by renting 
than they can save by buying 
from  price-cutting competi- 
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lease cooling to consumers who 
shy away from higher initial 
SE Fei baer «Ss 5 a.0 tae eee 11 


DISTRIBUTOR TURNS 
WHOLESALER — Akron, Ohio 
veteran reviews his first few 
months in new line where 
former competitors are his cus- 
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(2)—“His absence from job 
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the owner unbiased advice” . .14 
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Early season sales fairly 
good, followed by a slackoff in 
late May and early June, then a 
pickup when some hot weather 
hit in June. 

Early July sales were slow. 
Then a long hot spell of hot and 
humid weather in late July and 
August that hit hard at some 
eastern and southern metro- 
politan centers brought a final 
boost that made the season at 
least “respectable” for many 
dealers. 

This late season surge was 
not confined to room units, gen- 
erally thought of as the “im- 
pulse item.’”’ This was demon- 
strated by sales of central resi- 
dential unitary air conditioners 
in the Dallas-Ft. Worth area 
for the week ending July 28. 
They were the highest by far 
for any week of 1961, showing 
a 40% increase over the best 
previous week for 1961. 

By types of product, the pic- 

(Continued on Page 21, Col. 1) 


Giordano Likes 
Prospects for *62 


NEW YORK CITY — Pros- 
pects for a good 1962 selling 
season for room air condition- 
ers, based on relatively low re- 
tail inventories, low saturation 
of a steadily increasing market, 
and a heightened consumer re- 
ceptivity brought about by 
continuously uncomfortable 
weather late this summer, were 
forecast by Salvatore Giordano, 
Fedders Corp. president, at the 
annual Fedders distributor con- 
vention here last week. 

As of Aug. 5, factory-distribu- 
tor inventory of room air condi- 
(Continued on Back Page, Col. 1) 


Response to Whirlwind Promotion on 
Ducted Electric Heat Tickles Utility 


By George 

LIMA, Ohio — A whirlwind 
10-day campaign to impress on 
Ohio forced air heating and 
cooling contractors, home build- 
ers, realtors, bankers, and lend- 
ing agencies that ducted elec- 
tric heat is not only the wave 
of the future but is a practical 
reality today was hailed as an 
unqualified success by officials 
of the Ohio Power Co. and the 
manufacturers representatives 
who participated in the pro- 
gram. 

Starting at its headquarters 
city of Canton on Aug. 1, the 
utility toured seven key cities 
in its 53-county territory with 
a fast-moving road show. The 
show attracted approximately 


M. Hanning 


1,600 invited guests before it 
closed here on Aug. 10. In be- 
tween, it played one-night 
stands in Steubenville, Zanes- 
ville, Newark, Portsmouth, and 
Tiffin. 

“When you can get 1,600 
people of this type out to hear 
your story, they’re interested,” 
declared Sid Nims, system heat- 
ing, building sales coordinator 
for the utility. He coordinated 
the promotion. 

The promotion consisted of 
product exhibits by 11 manu- 
facturers of heat pumps and 
electric furnaces, two insulation 
exhibits, dinner, two talks on 
electric heat and insulation, and 

(Continued on Page 4, Col. 1) 


Ari, G-E To Fight Tax on All 
Self-Contained Air Conditioners 


Controls Co. Buys 
Thermac, Makes 


It a Division 


SCHILLER PARK, IIl.—Con- 
trols Co. of America has ac- 
quired the Thermac Co. a 
Corona, Calif. manufacturer of 
gas controls for home heating, 
and will continue to operate it 
as the Thermac Div. of Controls 
Co., Louis Putze, president of 
Controls Co., and E. W. McKin- 
ley, president of Thermac, have 
announced jointly. 

McKinley will become a vice 
president of Controls Co. and 
will be general manager of the 
Thermac Div. I. E. McKinley, 
chairman of Thermac, will be- 
come a director of the Controls 
Co. 

Thermac was purchased with 
Controls Co. stock. The amount 
was not disclosed. 

Thermac has a 100,000-sq ft 
plant in Corona and has been 
doing an annual volume of $3 
million. 

Controls Co., which makes 
controls for the air conditioning, 
aircraft, electronic, and other 
industries, has 23 plants in the 
U.S., Canada, Europe, and South 
America. Sales during 1960 
totaled nearly $47 million. 


WASHINGTON, D. C., Aug. 
17—Air-Conditioning & Refrig- 
eration Institute (ARI) will 
petition for reconsideration of 
the proposed U. S. Internal 
Revenue Service Ruling which 
would impose the 10% excise 
tax on all self-contained air con- 
ditioning units. General Electric 
Co., on whose units the specific 
ruling would be made, is also 
petitioning for reconsideration. 

Previously, the 10% tax had 
been imposed on room air con- 
ditioners only. 

In a special meeting called 
here today by ARI, manufac- 


Westinghouse Buys 
Thermo King Corp. 


PITTSBURGH — Acquisition 
of Thermo King Corp., manufac- 
turer of transport refrigeration 
units, by Westinghouse Electric 
Corp. has been completed 
through an exchange of stock, 
Westinghouse announced _re- 
cently. 

Thermo King stockholders ap- 
proved the exchange of seven 
shares of Westinghouse common 
for nine shares of Thermo King 
at a special meeting Aug. 9. 

Thermo King will operate as 
a subsidiary of Westinghouse 
with no changes planned in man- 
agement or facilities, it was 
reported. 


How to Keep Healthy 
While Traveling 


Some 50 million Americans 
will take summer vacation trips 
this year. 

Add to this traffic countless 
weekend excursions by the na- 
tion’s 87 million motorists and 
6 million boat owners—coupled 
with mass invasions of air, rail, 
and bus terminals—and the 
United States probably will 
establish record mobile months 
this summer. 


Just how many of these vaca- 
tions and weekend jaunts will 
be ruined before they really 
start is more difficult to forecast 
than Labor Day weather. How- 
ever, it’s safe to say that too 
many of these on-the-go Ameri- 
cans will have their outings 
spoiled by preventable illness. 

The precautions which make 
all the difference between an 
enjoyable trip and a miserable 
experience really are simple and 


Inside Doe 


By GEORGE F. TAUBENECK 
Learn to live and laugh —thus delay your epitaph 


inexpensive, thank goodness. 
Here are a few tips from a 
scarred veteran of travel. 


The most common traveling 
hardship is motion sickness. This 
ailment occurs in 80% of the 
children who travel. Car and 
train travel particularly are 
upsetting to the youngsters. 
Women are more susceptible to 
the motion malady than men, 
moreover. 

If you or members of your 
family suffer from motion sick- 
ness, you can insure a pleasant 
trip coming and going by taking 
anti-motion sickness pills. 


Don’t Eat Everything 
In Sight 


If you’re one of the half-mil- 
lion Americans going abroad 
this summer you should have a 
physical checkup before you 
leave. You'll encounter many 
strange climates and environ- 

(Continued on Page 8, Col. 1) 


turers of unitary air condition- 
ers prepared their case against 
the ruling, based on the fact 
that it goes against all prece- 
dent and legislative intent of 
the excise tax, and that the 
retroactive provision (it is 
understood the ruling would be 
made retroactive to Dec. 1, 
1959) makes it manifestly un- 
fair. 

A conference with IRS offi- 
cials has been requested. It is 
imperative that prompt action 
be taken on the matter, it was 
pointed out, because once the 
IRS Tax Ruling Division issues 
a ruling, it becomes effective 
immediately. 

In its communication to G-E 
relevant to the units it had sub- 
mitted for the test rulings, the 
IRS Tax Rulings Divisions 
stated: 

“The evidence on hand indi- 
cates this class of air condition- 
ing units generally includes as 
standards equipment in a single 
casing, a refrigeration system | 
(Continued on Back Page, Col. 1) 


Fleit Heads Sales 
For Worthington 
Air Conditioning 


HARRISON, N. J.—Appoint- 
ment of Harold Fleit as man- 
ager of sales of Worthington 
Corp.’s Air Con- ; " 
ditioning Div. 
with responsibil- 
ity for all divi- | 
sion sales activi- 
ties was an- | 
nounced recently 
by Worthington. 

At the same 
time, the com- 
pany announced 
two other promotions in the 
sales section of the Air Condi- 
tioning Div. and the establish- 
ment of a New England zone. 

Fleit was formerly manager 

(Continued on Page 4, Col. 5) 


Harold Fieit 


California Tightens 


Contractor Licensing 


SACRAMENTO, Calif.—aA re- 
vision of the Business and Pro- 
fessions state licensing act 
which, it is believed, will re- 
quire those engaged in refrig- 
eration and air conditioning 
contracting, whatever their spe- 
cialty, to be licensed by the 
Contractors’ State License 
Board and subject to all licens- 
ing rules, has been passed by 
the California legislature and 
signed by Gov. Brown. 
(Continued on Back Page, Col. 4) 
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American Air Filter Planning Application i. aes 


Of Its Products to Fall-Out Shelters 


LOUISVILLE, Ky.—In re- 
sponse to President Kennedy’s 
recent appeal for a stepped-up 
civil defense program, four offi- 
cials of American Air Filter Co. 
have discussed plans for the ap- 
plication of AAF’s capabilities 
for environmental control and 
supply of air for fall-out shel- 
ters. 

Vice President Howard M. 
Fitch, Marketing Manager 
Charles S. Stock, and Product 
Group Managers John M. Kane 
and Williams H. Rodgers met 
recently to consider a study of 
the requirements for community 
civil defense shelters in line 
with the firm’s products. 

They discussed the possible 
adaptation of these products to 
a “packaged’”’ system for the 


complete air distribution, filtra- 
tion heating, ventilating, 
air conditioning of shelters, as 
well as other requirements such 
as independent power supply. 

“We are convinced, after 
thorough study, that it is possi- 
ble to use or modify many of 
our products and to develop new 
products which might be applic- 
able to both area-size shelters 
and individual residential shel- 
ters,” commented Stock. 

He revealed plans for the 
creation of a fall-out shelter 
at the firm’s general offices. 

Responsibility for the devel- 
opment of the project has been 
delegated to the Temper-Air 
product group, headed by 
Rodgers, with support from 
Kane’s Clean-Air group. 


and © 
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THIS THERMOSTAT, as well as others in a 
large Midwest department store, is hang- 
ing from the ceiling! Minneapolis-Honey- 
well engineers, who selected the location 
in preference to placing temperature 
sensors in an air duct, said it provides 
more accurate temperature control and 
also keeps the devices out of the shoppers’ 
way. The pneumatic thermostat is mounted 
on the end of a standard Prescolite 
lighting fixture. Pneumatic tubing replaces 
the wires inside the fixture. 


HUNTINGTON, W. Va.—A 
disconnected walk-in refrigera- 
tor in an elementary school 
kitchen here took the lives of 
two boys and nearly claimed a 
third. 

The three boys pried their 
way into the locked kitchen to 
play in the refrigerator. One boy 
held one of the three refrigera- 
tor doors open with his leg. But 
the leg was bumped and the 
door slammed shut. 

They were discovered, after a 
22-hour search, by Sheriff Har- 
old Frankel, who looked into the 
refrigerator on a hunch. Nine- 
year-old Henry Carter fell out 
into his arms. Henry’s brother 
John Carter, 11, and Roger 
Bias, 9, were dead. 

Police Sergeant Sam Watkins 


~~ Walk-In Refrigerator In School Kills 
~ 2 Boys, Third Narrowly Escapes 


attributed Henry’s survival to 
an open drain plug near him 
that apparently let in enough 
air for him to breathe. 


2 Die Just Before 
Birthday Party 


MINNEAPOLIS—Just before 
a party to celebrate her fifth 
birthday was about to begin, 
little Diana Saices was found 
suffocated in an unused refrig- 
erator in the basement of a 
neighbor’s home. 

With her was three-year-old 
Michael Awe, who was to have 
been her guest. The death trap 
was in Michael’s home. 

Mothers of the two children 


In its close, working relationship with the refrigera- 
tion industry, Superior Valve & Fittings Company 
has engineered numerous trend-setting concepts into 
its valves and accessory products. From flare fitting 
to the most complex refrigerant transfer system, 
Superior has pioneered simplicity in design and con- 
struction. The result is exacting performance and vir- 
tually maintenance-free service. 

Specify Superior and take advantage of Superior 


quality... 


in engineering, manufacturing, testing and 


performance. Superior Products are sold through lead- 


ignificant 


alve 


evelopments 


ome 


rom 
uperior 


ing refrigeration wholesalers .. . 


in your vicinity. 


there’s one located 


If your firm deals in liquids or gases under pressure, 
you’ll be dollars ahead by investigating Superior Valve 


& Fittings Company. 


&\Superior 


valve and fittings company 
1509 W. LIBERTY AVE. * PITTSBURGH 26, PA. 


began looking for them when 
they did not respond to calls for 
lunch. Together they discovered 
the children. 

Firemen and police tried arti- 
ficial respiration. But doctors 
said the children were dead 
when found. 


Wholesaler Sales for 
June 15% Above May 


WASHINGTON, D. C.— 
Wholesalers of air conditioning 
and refrigeration equipment and 
supplies increased their June 
dollar sales by 15% over May, 
the Bureau of the Census re- 
ports. 

Their volume was 10% below 
that of June, 1960, however. 
Sales for the first six months 
trailed those of 1960 by 8%. 

Inventories at the end of 
June were 1% greater than in 
May and 6% larger than at the 
same date last year. 


3-Way Merger Includes 
Watsco, Wagner Tool, 
Devices Research 


HIALEAH, Fla. — Watsco, 
Inc. has announced its recent 
merger with Wagner Tool & 
Supply Corp. and Devices Re- 
search Corp., both of Hialeah. 


Wagner Tool & Supply and 
Devices Research will remain as 
divisions of Watsco, Inc., but 
all business will be conducted 
in the name of Watsco, Inc. 


The officers are William Wag- 
ner, president; Stuart J. Wag- 
ner, vice president; and Jack 
Chorost, secretary - treasurer. 
The merger was followed up by 
the sale of common stock to the 
public by Watsco. 

Proceeds from the sale of the § 
stock will be used in Watsco’s 
new expansion program. A 
modern, fully air conditioned, 
35,000-sq ft building will be 
completed in November. 


President Wagner announced 
a proposed step-up in the com- 
pany’s advertising and sales 
program, including the addition | 
of many new and unusual items 
to Watco’s line. In addition to] 
most major original equipment 
manufacturers, Watsco now 
serves over 650 wholesalers lo- 
eated in the United States, 
Canada, Mexico, and interna- 
tional ports, he said. 
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Progressively Stronger Sales for Rest 
Of Year Forecast at Mid Year by Gama 


NEW YORK CITY — Mount- 
ing optimism of gas equipment 
manufacturers that sales will 
become progressively stronger 
through the rest of this year 
and into next was reflected in 
the Gas Appliance Manufactur- 
ers Association mid-year busi- 
ness forecast. 

Gas central heating boilers 
and gas duct furnaces now ap- 
pear to be headed for new highs 
in 1961, Edward R. Martin, 
GAMA’s director of marketing 
and statistics, reports. 

Based on a survey of manu- 
facturers who produce a ma- 
jority of the output in each 
category, GAMA'’s sales pre- 
dictions and comments are as 
follows: 


BOILERS 


Unit sales total for gas-fired® 


boilers, which are used to gen- 
erate steam or hot water for 
residential heating systems, is 
expected to be 148,700 this 
year, 4.9% more than last 
year’s 141,700. In 1962 gas 
boiler shipments may rise an- 
other 11.8%, to 166,200 units. 
Record for this equipment, set 
in 1959, is 147,662. 

Gas duct furnaces are ex- 
pected to set new high records 
this year and next. The 1961 
estimate is 28,700, a gain of 
6.7% over 1960’s 26,900. The 
1962 amount may reach 32,900, 
an increase of 14.5%. 

Sales of gas-fired warm air 
furnaces should reach 929,300 
units this year, 3.3% more than 
the 1960 amount, 900,000. Next 
year the gas furnace total may 
reach 1,021,300, a 9.9% increase 
over this year’s expected level 
and just short of the 1959 
record, 1,053,400. 


CONVERSION UNITS 


Gas conversion burners — 
1961 sales of this equipment, 
which is used in adapting exist- 
ing boilers and furnaces from 
solid and liquid fuels to gas, are 
expected to total 115,100 units. 

The nationwide adoption of 
gas for house heating in recent 
years has steadily reduced the 
number of potential sales for 
this equipment, Martin explains. 

It is not surprising, there- 
fore that this year’s sales pace 
may fall 12.5% under last year’s 
131,500 conversion burners. The 
1962 estimate is 116,000 units, 
an 0.8% improvement. 

Even with the drop in con- 
version burner sales, the esti- 
mated totals for the three types 
of gas central heating equip- 
ment — furnaces, boilers, and 
conversion burners—are ex- 
pected to show steady improve- 
ment. 

The combined amount this 
year should be 1,193,100, an in- 
crease of 1.7% over the 1,173,- 
200 units sold in 1960. The 
1962 prediction is 1,303,600, a 
9.5% improvement. The record 
for this category is the 1959 
total, 1,357,262. 

Vented recessed gas wall 
heaters—This year’s anticipated 
amount, 352,300, would be 3.7% 
less than the 1960 level, 366,000. 
Next year the manufacturers 
expect to sell 374,800, for a 
6.4% increase. 

Gas floor furnaces — This 
equipment has, to a large ex- 
tent, lost ground to the more 


popular vented recessed gas 
wall heaters. This year’s sales 
are expected to total 73,100, a 
decline of 15:7% from last 
year’s 86,700. The 1962 total 
should be 71,900, an additional 
1.6% descent. 

Room heaters and other types 
of gas direct heating equip- 
ment —the 1961 total is ex- 
pected to be 1,021,400, a 14.5% 
drop from last year’s 1,194,200. 
In 1962 sales of this equipment 
could increase 6.8%, to 1,090,- 
900 units. 

Gas-fired unit heaters, used 
primarily in commercial and in- 
dustrial installations, are ex- 
pected to sell 122,200 units this 
year, a 12% drop from the 1960 
level, 138,900. Next year’s ship- 
ments may reach as high as 
138,700, a 13.5% improvement. 


Army Facility Tests 


Conditioner Capacities 


FORT BELVOIR, Va. — A 
capacity measurement test fa- 
cility for air conditioners is 
now in operation at the U. S. 
Army Engineer Research and 
Development Laboratories lo- 
cated here. 

Designed and built by 
USAERDL personnel, the bal- 
an¢ed ambient calorimeter fa- 
cility is used in the develop- 
ment of special air conditioners 
required primarily for the deli- 
cate electronic equipment em- 
ployed in Army missile support 
systems. 

The facility is capable of han- 
dling equipment from 1% to 5- 
ton capacity up to 150°F am- 
bient, and will control inside 
conditions up to 100°. All oper- 
ations are automatically con- 
trolled, according to the Army’s 
announcement. 


Federated Electonics 
Buys Drifreez Div. 
From Berna Corp. 


JAMAICA, N. Y.— Purchase 
of the Drifreez Div. of Berna 
Corp. by Federated Electronics, 
Inc. was announced recently by 
Eugene Kral, president of Fed- 
erated. 

Purchase included all patent 
rights to the Drifreez, a chemi- 
cal reaction dehydrator used in 
commercial refrigerating sys- 
tems. Drifreez will be manufac- 
tured and distributed by Fed- 
erated. 

Federated said that it has 
opened a sales service and re- 
search department for Drifreez. 
Prices will remain as formerly 
quoted by Berna. 

According to Kral, more than 
1 million dehydrators have been 
sold since its development in 
1950. 


Dealer-Contractors 
In Springfield, Mass. 
To Hear ‘Shield’ Story 


SPRINGFIELD, Mass. — The 
Silver Shield program for better 
heating and cooling installations 
will be presented to Springfield 
area heating and cooling dealer- 
contractors Aug. 23 at the 
Springfield Gas Light Bldg. 

Silver Shield is the name 
given to a promotion program 
developed by the National 
Warm Air Heating & Air Con- 
ditioning Association. 

Cooperating with the Na- 
tional Warm Air Heating & Air 
Conditioning Association in put- 
ting on the program are Joseph 
P. Brown, Jr. and Alfred V. 
Feroni of Brown & Feroni; Roy 
Trepanier of Gray Supply Co., 
Andy Cannedy of Swett 
Brothers, and Edward W. 
Betterley of Cellite Engineers. 


New addition to the famous Mine-to-Market Quality Line 


PHELPS DODGE WROT FITTINGS 
for Air Conditioning and Refrigeration Tube 


Phelps Dodge has expanded its line of products for the air 
conditioning and refrigeration industry to include a wide 
selection of wrot solder-type fittings. In keeping with mod- 
ern specifications, both fittings and tube can now be ob- 
tained from Phelps Dodge—a single dependable source 


of supply. 


PD wrot fittings are available in sizes ranging from 
\%-inch to six inches. All fittings are protectively packaged 
to assure factory-clean condition. 

Initial warehouse stocks have been distributed to five 
key centers, Boston, Chicago, Los Angeles, Houston and 
Tampa, Fla., for fast, convenient service. Order through 
your Phelps Dodge wholesaler. 


Quality tube and fittings sold the quality way—through authorized refrigeration wholesalers! 


PHELPS DODGE COPPER PRODUCTS 


300 Park Avenue, New York 22, N.Y. 


A copy of the new PD fittings catalogue is ready for you. 


Use the coupon below. 


Phelps Dodge Copper Products Corporation, Dept. WF-2, 


300 Park Avenue, New York 22, N. Y. 


Please send me your new fittings catalogue. 


NAME 


FIRM. 


STREET ADDRESS. 


CITY. 


STATE 


CORPORATION 
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Utility Promotes Electric Ducted Heat -- 


(Continued from Page 1, Col. 2) 
an outline of utility promotions 
to help sell electric heat. 

Ohio Power claims consider- 
able success in selling residen- 
tial electric heat. Although its 
territory is largely small town 
and rural (largest city Canton 
with a population of 120,000), 
it contains more than 7,500 all 
electrically heated homes. One 
out of every three new home 
starts in its territory this year 
has been an all-electric Gold 
Medallion home, officials as- 
serted. 

However, practically none of 
this has been in ducted elec- 
tric heat. It is this phase of the 
business that the utility is in- 
terested in developing. It be- 
lieves that warm air heating 
and cooling contractors have 
seen enough of this business 
move away from them that they 


will now be interested in get- 
ting into the field. 

Purpose of the displays was 
to show them that the very 
manufacturers who supply fur- 
naces for use with other fuels 
are now turning out electric fur- 
naces and heat pumps. 

Displaying electric furnaces, 
heat pumps, air conditioners, 
duct heaters, electronic air 
cleaners, and control mecha- 
nisms, the 11 exhibiting manu- 
facturers were Airtemp Div., 
Chrysler Corp.; American- 
Standard Air Conditioning Div.; 
Carrier Air Conditioning Co.; 
The Coleman Co.; General Elec- 
tric Co.; Janitrol Div., Midland- 
Ross Corp.; Lennox Furnace 
Co.; Mueller Climatrol, Div. of 
Worthington Corp.; C. A. Olsen 
Co.; Rybolt Heater Co.; and 
Stewart-Warner Corp. 

Owens-Corning Fiberglas Co. 
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exhibited its insulation products 
and National Mineral Wool As- 
sociation displayed mineral wool 
insulation. 

After-dinner speakers were 
E. W. Garrison, director of 
training for Stewart-Warner 
Corp. and Arthur W. Johnson, 
industry architect for the Na- 
tional Mineral Wool Associa- 
tion. 

Garrison told the basic elec- 
tric heat story and indicated its 
significance to contractors, 
builders, bankers, and lenders. 

He pointed out that when a 
home is built for electric heat, 
operating cost is about 15 cents 
per sq ft per year. He did not 
consider this out of line when 
other savings are considered. 

Johnson outlined the impor- 
tance of good insulation to elec- 
tric heat installations and 
pointed out that it contrivutes 
to both comfort and economy. 

He noted that to replace the 
6-4-2 rule of thumb for install- 


ing insulation for electric heat- 
ing and air conditioning (6 in. 
of insulation in ceiling, 4 in. in 
wall, and 2 in. in floor), the Na- 
tional Mineral Wool Association 
has worked out “R’”’ numbers to 
indicate the installed resistance 
to heat flow of a particular type 
and thickness of insulation. The 
higher the R number, the better 
the insulation. 

For electric heating and air 
conditioning the recommended 
R numbers are R-19 for ceilings, 
R-11 for walls, and R-13 for 
floors. 

Johnson asserted that electric 
heat installations have grown 
from 2% of homes built in 1955 
to 18% of new homes built this 
year. He cited estimates that 
there would be 1,116,000 electri- 
cally heated homes in the U. S. 
by the end of this year. 

On the bugaboo of operating 
costs, Johnson repeated the re- 
mark of one Hartford, Conn. 
housewife who lives in an all 


electric home. Speaking as a 
user at a symposium on electric 
heating, she said, “Yes, elec- 
tric heat costs me more, but it 
is worth three times what it 
costs.” 

After the last meeting, Nims 
told the News that the power 
company would follow up in two 
ways. 

From its registration records 
it would send the names of all 
attending contractors and deal- 
ers to each of the participating 
manufacturers. These names 
would also be supplied to its 
representatives for follow up. 

Nims pointed out that the 
utility has taken two other 
steps to spur immediate elec- 
tric heat sales. Just last June, 
it cut its basic rate for all- 
electric homes to 1.4 cents per 
kwh. 

He explained that the all- 
electric home customer pays 
$10 for the first 450 kwh and a 
special water heating rate of 


Whos 


L oA Vegas? 


MR. AND MRS. JOHN H. HANSEN* 
. .. and Marley is picking up the tab for their transportation and stay 
in the “Entertainment Capital!” 


How come? Because Mr. Hansen participated in Marley’s 
“Customer Certification” program. Mr. Hansen of Johnson Refrigeration, Inc., 
of East Moline, Illinois, filled out a Customer Certification card 
each time he installed a cooling tower or air cooled refrigerant condenser, 
and mailed it to Marley. That’s all—except that one of these cards 
won a 3-day all-expense-paid vacation to Las Vegas for Mr. Hansen and his wife. 


WHO’S FOR MIAMI? . . . WHO’S FOR MEXICO? . . . COULD BE YOU! 


What’s next? Two more wonderful vacation packages for two! 
So it’s not too late for you to take part in this Marley-sponsored 


program dedicated to better customer education and service. 
Who’s eligible to participate in Marley’s “Customer Certification” program? 
Any contractor who installs packaged cooling towers or refrigerant condensers. 
For complete details on the program—and Marley’s complete line 
of cooling equipment—just see your nearby Marley representative 


or distributor, or write us direct. 


MARLEY COMPANY © KANSAS CITY, MISSOURI 
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Mr. Hansen* (center) receiving his award 
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>1 cent per kwh for the last 400 
kwh of her bill. All additional 
power is at 1.4 cents per kwh. 

This represents a 3 to 5% 
saving from the previous rate, 
it was noted. 

Second step is an offer good 
during August, September, and 
October of up to $150 trade-in 
allowance on their old burner 
for homeowners who switch to 
electric heat from another type 
of fuel. 

This promotion was tried for 
three months last spring and 
resulted in 265 sales, he said. 

Manufacturer representatives 
manning the booths also ex- 
pressed enthusiasm for the pro- 
motion. One told the NEws he 
sold several units, picked up 
several dealers, and had ar- 
ranged to display his equipment 
in several utility offices. 


W. J. Lesko 


Wm. Roach, Jr. 


Worthington- - 


(Continued from Page 1, Col. 5) 
of the Northeast zone with 
headquarters in New York City. 
He replaces E. R. Michel, who 
will serve as marketing consult- 
ant to the division. 

Fleit joined Worthington in 
1945 and has worked in various 
field assignments in the Market- 
ing and Air Conditioning divi- 
sions. 

William E. Roach, Jr. was 
named manager of the newly 
created New England zone. He 
was formerly sales supervisor of 
the Northeast zone. 

Roach joined Worthington in 
1952 as a trainee in the Air 
Conditioning Div. at Holyoke, 
Mass. He was transferred to the 
New York district office in 1953. 
He served as district and tech- 
nical representative until his 
promotion to sales supervisor 
last January. 

Walter J. Lesko was named 
to succeed Fleit as Northeast 
zone manager. He was formerly 
sales supervisor for the zone. 
He joined Worthington as a 
sales trainee in 1953 and was 
assigned to the New York office 


the next year. 
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Skip Payments 


Customer Can Make First 
Payment April 1, 1962 
Under New Carrier Plan 


SYRACUSE, N. Y. — Carrier 
Air Conditioning Co. has offered 
a skip payment plan to con- 
sumers buying any residentiai 
air conditioning equipment, in- 
cluding room units, central 
equipment, and furnaces with 
cooling coils. 

Dealers working with their 
local Appliance Buyers Credit 
Corp. office can offer financing 
with the first payment coming 
due April 1, 1962. 

Room air conditioners can be 
financed up to 24 months, in- 
cluding the skip period. The 
central residential equipment 
can be spread out over 60 
months. 

“No down payments are re- 


Republic Financial, Management 
Support Set for Utility Appliance 


LOS ANGELES — Republic 
Corp., which recently announced 
its acquisition of Utility Appli- 
ance Corp., plans to develop 
stronger distribution of Utili- 
ty’s products, eventually to in- 
volve both distributing and pro- 
duction facilities across the 
nation. Victor M. Carter, presi- 
dent of Republic has declared. 

Republic, a diversified indus- 
trial firm, expects to supply sub- 
stantial financial and manage- 
ment support to enable Utility 
to broaden its distribution and 
production facilities, he said. 

Utility produces furnaces, air 
conditioners, and home appli- 
ances under the “Gaffers & 
Sattler’’ name and other home 
products under the “Mission,” 
“Bauer,” and “Utility” labels. 

Its fan division produces 


standard, heavy, and industrial 
duty centrifugal fans and ac- 
cessories under the “Vent Set,” 
“ED Set,” “Im-Pak,” and “Am- 
Pak” trade names. 

Republic acquired Utility 
through an exchange of stock 
on the basis of one share of Re- 
public for each 1.45 shares of 
Utility. 

Carter was elected president 
of Utility and became chief 
executive officer. Ben B. Bres- 
low, former president, resigned. 
It is reported that Donald Bres- 
low, his son, also resigned. 

Carter said Republic’s ability 
to offer substantial financial and 
management support to Utility 
will play an important role in 
strengthening the company’s 
products and marketing efforts. 

Utility should realize earn- 


ings within a year of about $1 
million on volume of about $22 
million, he estimated. 

New manufacturing facilities 
will eventually be established in 
the midwest and east, he said. 


lron Fireman Nets 
$14,925 for Quarter 


CLEVELAND—Iron Fireman 
Mfg. Co. here reported net in- 
come of $14,925 on net sales of 
$6,388,313 in the three months 
ended June 30. 

This compares with $11,302 
on net sales of $6,000,838 in the 
same period of 1960. 

Earnings in the second quar- 
ter reduced the first quarter loss 
from $198,709 to $183,785 for 
the six-month period. Net sales 
in the first half totaled $11,- 
102,853. This compares with net 
income of $12,867 on net sales 
of $11,497,407 in the first half 
of 1960. 


Dunham-Bush Reports 
Improved 3rd Quarter 


WEST HARTFORD, Conn.— 
Results of third-quarter oper- 
ations of Dunham-Bush, Inc., 
showed improvement over the 
previous quarters of this fiscal 
year and over last year’s third 
quarter, according to Cecil Bol- 
ing, president. 

Earnings for the quarter 
ended June 30 were $220,000, 
amounting to 19 cents per com- 
mon share, compared with earn- 
ings of $201,000, or 17 cents a 
share in the like period of last 
year. Sales for the quarter 
totaled $9,161,000, as compared 
to $8,898,000 a year earlier. 

Boling reported to stockhold- 
ers that the company’s backlog 
of business has increased. This, 
he said, should result in profit- 
able operations for the balance 
of the firm’s fiscal year and a 
continued encouraging trend. 


quired,” according to Franks 
Purcell, packaged equipment 
sales manager. “Customers will 
thus have immediate use of the 
air conditioning and the cus- 
tomer will be paying the financ- 
ing charges of equipment that 
might otherwise remain in 
dealer stocks until next year,” 
Purcell added. 

The plan will be effective 
through Dec. 31, 1961. 


Profits up 38% 


Controls of America 
Reports Continued 


CHICAGO — Controls Co. of 
America reported that business 
continued to improve during 
1961, with second - quarter 
profits up 38% over the first 
quarter, and sales up 6%. 

While the trend of business 
was upward during the first half 
of this year, operating results 
were under the level of the 
comparable period last year. 

Net sales for the current six 
months were $21,703,047 as 
compared with $26,224,641 for 
the same period last year. Net 
income for the 1961 period was 
$674,068 or 53 cents per share, 
compared with 1960 six months’ 
net income of $904,259 or 72 
cents per share. 

Louis Putze, president, noted 
that the improving profit posi- 
tion since the first of this year 
resulted from increased operat- 
ing efficiencies and the elimina- 
tion of certain non-recurring ex- 
penses. The company’s overseas 
operations also contributed to 
the better performance, he com- 


TURN TO ROCHESTER STEEL TUBING... 


/ ( 


y 


y 


your #1 pipeline to FORMING FACIL 


mented. 


Morrison Appoints 
Sales Coordinator 


BUFFALO—tThe appointment 
of Allan L. Swartzmiller as 
: sales coordinator for Morrison 
: Steel Products, Inc., was an- 
nounced by M. Jacque Kohn- 
stamm, president. 

Swartzmiller, whose home is 
in Chesaning, Mich., has headed 
up his own manufacturer’s rep- 
resentative organization, which 
is now operated by his two sons. 
He has represented the “Mor- 
Sun” Heating and Air Condi- 
tioning and the Morrison Roly- 
Door divisions for the past 15 
years. 


Lower cost without lower quality — that’s what 
Rochester Steel Tubing’s serpentine forming fa- 
cilities offer refrigeration people. The secret isin 
our extensive and unique multiple forming facil- 
ities, coupled with tubing know-how. Result: 
lower cost, meaning real savings to you. Add to 
this Rochester Steel Tubing’s rotary-straighten- 
ing facilities and you get flat-as-a-pancake ser- 


pentines held to close dimensional tolerances. 
This speeds up wire welding for higher produc- 
tion and more savings. Such facilities and such 
care help give meaning to Rochester Reliability: 
to provide you with refrigeration tubing that 
works the way you want it to work for as long 
as you specify. More details? Write or wire 
Rochester Tubing Sales Manager. 


Rochester Reflects Reliability 


we. GENERAL 
vee MOTORS 


‘STEEL TUBING BY ROCHESTER PRODUCTS 


ROCHESTER PRODUCTS DIVISION OF GENERAL MOTORS. ROCHESTER. NEW YORK 
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Residential Air Conditioning 


Garden Apartments Offer Central Cooling 
As Optional Feature at $15 per Month 


PORT JEFFERSON, L. IL, 
N. Y.—The first building has 
been completed in a $2,000,000 
garden apartment project here, 
an apartment development fea- 
turing individual warm air heat- 
ing and optional central air con- 
ditioning systems for each 
apartment. 

The two-story, eight-apart- 
ment brick buildings in the 
project—named the Belle Ter- 
race Garden Apartments—are 
being constructed on an eight- 
acre property with 2,000-ft 
frontage on Dark Hollow Rd., 
which is a short distance from 
the Port Jefferson shopping 
area. 

W. Arthur Johnson, president 
of Conscience Bay Estates, Inc., 
of Setauket, said that he and 


were prompted to launch the 
project largely because of con- 
struction of the new State 
College at nearby Setauket, 
which is expected eventually to 
have 20,000 students. 

Also, he said, there has been 
a rental demand from scientists 
working at the nearby Brook- 
haven Laboratories. 

All heating and air condition- 
ing systems are being installed 
in accordance with the Code of 
Standards of Long Island’s 
Climate Control Council and 
will have the Council’s Seal of 
Certification and Certificate of 
Guaranty, according to Gordon 
Baker, president of Bryant Air 
Conditioning Contractors, Inc., 
Island Park, installing contrac- 
tor. 

Johnson said three more 
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buildings are being started im- 
mediately. The first two of these 
are expected to be completed 
by October and the third by 
November. The second group of 
four buildings is scheduled to 
be ready for occupancy by next 
spring. 

The second phase of the proj- 
ect is to include eight more 
buildings, but scheduling for 
these depends on rental de- 
mand. 

All apartments are built to 
be centrally air conditioned, but 
the air conditioning is an op- 
tional feature at $15 a month, 
and may be installed at any 
time at the occupant’s request. 
Sandbo said most of those who 
have signed for apartments 
signified they wanted the air 
conditioning. 

Each building is divided 
equally between 3% and 44- 


BEMIS HEIGHTS model home featured all-electric heating, cooling, and electronic 
air filtration. 


Electric Homes Have Year-Round Climate 
Control with Optional Electronic Filter 


HOLYOKE, Mass.—During the first weekend of the Bemis 


room apartments. Rentals range Heights Development opening, over 5,000 people toured a model 


from $109 to $139 a month, it home here. 
The attraction? The home was widely advertised as a total 


was noted. 


his partner, Robert Sandbo, 


—%electric home — year-round cli- 
mate control, water heater, 
stove, dryer, dishwasher, and 
driveway snow melting device. 

Three different models rang- 
ing from 1,100 to 1,400 sq ft, in 
the $24,000 to $36,000 price 
range are being offered. 

The model home’s climate 
control system includes a Muel- 
ler Climatrol electric furnace, 
electric humidifier (to provide 
positive moisture control in the 
winter), an_ electronic air 
cleaner, and central air condi- 
tioning. The new electronic air 
cleaner is offered as an optional 
feature in all of the new homes, 
according to Fran Turcotte, 
president of Turcotte Heating, 
Inc., the installer. 

James Millane of the Holyoke 
Gas & Electric Co., estimated 
the electric heating bill for the 
model home at $235 a season, 
with a heat loss of 61,000 Btuh. 
Part of the basement is heated 
also in the Bemis Heights all- 
electric home. 


SPORLAN 
SOLENOID 


of outright Peak Performance — for all 
refrigeration and air conditioning applications 


You be the judge...Sporlan solenoid valves are the best 
buy because of their high MOPD rating, the same valve 
type can be used on either Refrigerant 12 or 22 systems 
. .. Extremely simple in design with few internal parts 


Missouri-Kansas Furnace 
Agrees to Cease & Desist 
In FTC Complaint Hearing 


KANSAS CITY, Mo. — The 
Missouri-Kansas Furnace Co., 
at the opening of a public hear- 
ing on complaints that it em- 
ployed “scare tactics’ to sell 
furnaces and heating equipment, 
accepted a government consent 
agreement to “cease and desist” 
from practices alleged in the 
complaint. 

The Federal Trade Commis- 
sion complaint charged, among 
other things, that the company 
misinformed some homeowners 
that continued use of old heat- 
ing equipment would result in 
death by fire or asphyxiation. 

The agreement, still to be ac- 
cepted by FTC, does not consti- 
tute an admission that Missouri- 
Kansas has violated the law as 
alleged in the complaint. It is 
for settlement purposes only. 


. .. Sturdy construction . . . Tight closing through use of 
synthetic seating material ...Three sizes of high quality, 
power packed, layer wound, moisture-proof coils actuate 
the complete line. 


When Sporlan Products are used ex- 
clusively, the evidence is conclusive. 


There are Sporlan solenoid valves for 
the flow control of refrigerants, water 
and steam. 


St. Bernard’s Hall 
Has Air Conditioning 


PHILADELPHIA—Air condi- 
tioning is a feature of St. Ber- 
nard’s Hall, a $500,000 apart- 
ment house for married internes —— 
and resident physicians. The Hm cal 
hall was dedicated recently at 
Fitzgerald Mercy hospital in 
EXPORT DEPT. 85 BROAD ST., NEW YORK 4, N.¥ Darby. 


For complete presentation of the facts write for your copy of 
Bulletin 30-10 today. 


Neo /a 
SPORLAN VALVE COMPANY 


7525 SUSSEX AVENUE ST. LOUIS 17, MISSOURI 
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World Trade Corner 


Commerce Secretary Offers Dept.’s Facilities 
To Industry Associations In World Trade Drive 


SECRETARY OF COM- 
MERCE Luther H. Hodges an- 
nounced recently that he is en- 
listing the aid of more than 800 
trade association executives to 
expand United States exports 
by focusing attention on speci- 
fic commodities. 

“In fiscal 1961 our exports 
reached a record value of $19.9 
billion—a level 10% higher 
than that of fiscal 1960. Yet 
only a small percentage of our 
manufacturers benefited from 
this business. 

“The time has come when we 
must arouse interest among the 
large majority who are not now 
regularly engaged in foreign 
trade by directing attention to 
opportunities for export of spe- 
cific commodities. 

“This can best be done, we 
have decided, by enlisting manu- 
facturing industry associations 
which have specific commodity 
interes 

The Secretary said he was 
offering the facilities of the de- 
partment to executives of these 
associations to help them set up 
and carry out export promotion 
activities. 

Accompanying the Secretary’s 
letter was an export promotion 
program which, among other 
suggestions, calls upon trade 
associations to: 

@ Publicize information on 


Hart & Cooley Licensed 
To Make, Distribute 
Elgen Products In Canada 


HART & COOLEY MFG. CO. 
of Canada, Ltd. has_ been 
licensed to manufacture and 
distribute all Elgen products in 
Canada, Lou Josephson, presi- 
dent of Elgen Mfg. Corp., New 
York City, has announced re- 
cently. 

“Although we have distribu- 
torships set up in Cana 
stated Josephson, “we feel that 
greater service and more com- 
petitive prices can be obtained 
in Canada by manufacturing in 
the area. Hart & Cooley is well- 
equipped to manufacture the 
many Elgen products now being 
distributed throughout Canada.” 

Among Elgen products to be 
manufactured by Hart & Cooley 
will be the patented “Silent 
Duct,”’ Elgen’s exclusive metal- 
to-material-to-metal prefabri- 
cated duct connector in coil 
form. 

Other products for the air 
conditioning, heating, and venti- 
lating fields include “Ball-O- 
Matic” and “Oppo-Matic” 
multi-blade damper hardware, 
“All-Tite”’ vane runners and 
louver runners, damper regula- 
tors, and the newly developed 
“Quadra-Matic” high-velocity 
regulator line. 

Hart & Cooley is located in 
Ft. Erie, Ont. Ralph C. John- 
son, general sales manager for 
the company, indicates that a 
catalog of Elgen products is 
presently in preparation and is 
expected to be available to 
Canadian jobbers shortly. 


tionally-experienced firms 
“OEY 


foreign markets and on export 
service available from the De- 
partment of Commerce, other 
government agencies, and pri- 
vate sources. 

@ Set up conferences or 
seminars to discuss overseas 
market potentials for each in- 
dustry’s products. 

@ Encourage the “mother- 
hen” concept by urging interna- 
to 


take on export management for 
inexperienced manufacturers of 
complementary products. 

@ Establish a counseling 
service to pool know-how on 
selling techniques in foreign 
markets. 

@ Set up a “clearing house” 
for export opportunities. 

@ Build long-term interest in 
export markets by seeking and 
analyzing foreign markets for 
their particular industries. 

@ Promote product participa- 
tion in international trade fairs 
and in U. S. trade centers 
abroad. 

@ Organize periodic tours of 
industry groups to investigate 
overseas markets for their prod- 
ucts. 


Hupp Quarter Sales Hit $22,105,000 


CLEVELAND — Hupp Corp. 
recorded sales of $22,105,000 in 
the second quarter of 1961, ap- 
proximately equal to 1960's 
second quarter and a gain of 
$3,136,000 from the first quar- 
ter, Don H. Gearheart, presi- 
dent, reported. 

Net consolidated income for 
the second quarter was $257,- 
000. In 1960 consolidated net 
income was $538,000 for the 
quarter. 


First half 1961 sales amounted 
to $41,074,000, compared with 
$41,929,000 in the 1960 period. 
Net profit for the first six 
months of 1961 was $306,000. In 


1960’s first half, net consoli- 
dated profit was $1,045,000. 

Gearheart said that depressed 
demand and price pressures on 
air conditioning and appliance 
products cut into profit margins 
in the first half. 

“Recovery from the January 
lows has been less rapid than 
anticipated,” he pointed out. 


“While model changeovers in 
appliance and air conditioning 
lines plus plant vacation and 
other seasonal factors tradi- 
tionally affect Hupp’s_ third- 
quarter operations, we look for 
solid gains in the fourth quar- 
ter and continuing into 1962.” 


In dampening piping vibration, 
Anaconda Vibration Eliminators deliver 


of the nearest competitive VE’s... 


Add up the savings in 


and over 5, 6, 
even 8 times the service life of other brands. Proved by 
vibratory fatigue testing in Anaconda Laboratories! 

Strict quality control testing uncovered the 
superiority of Anaconda VE’s. The next best make 
failed in half the time on the fatigue testing machine. 


downtime . . . in maintenance 


costs. You just can’t afford any other brand! 


uN 


—a NNN 


© 
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Anaconda Vibration Eliminators—recognized by 
Underwriters’ Laboratories, Inc. under File SA 2585 
—are sold by leading air conditioning and refrigera- 
tion wholesale distributors everywhere. For engi- 
neering information, write: Anaconda Metal Hose, 
P.O. Box 791, Waterbury 20, Connecticut. In 
Canada: Anaconda American Brass Ltd., New 


Toronto, Ontario. 


61-949 


Anaconda VE, the only connector with a flexible core of 
seamless tin bronze and special high-tensile bronze wire 
braiding for longest service dampening vibration in piping. 


IBRATION 


a LIMINATORS 
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By GEORGE 
F. TAUBENECK 


(Continued from Page 1) 


ments. Moreover, you will be 
more active than usual. 


Those exotic foods can wreck 
you, too. Dysentery is the Great 
American Malady abroad. It’s a 
mistake to think that you aren’t 
“traveling” unless you eat only 
native dishes. Self-preservation 
is the first law of experienced 
travelers. 

If a motor trip is in the offing, 
your car should be given a 
checkup at a well-equipped serv- 
ice station. Many such specialize 
in pre-trip servicing, and will 
condition your vehicle to “take 
the heat.’’ (Be sure to tell the 


serviceman where you're going.) 


Get in some sunbathing before 
leaving. And do it gradually. 

Both you and your children 
should know the rudiments of 
swimming. An absolute must is 
a working knowledge of artificial 
respiration. Mouth-to-mouth re- 
suscitation, with a tube, is the 
easiest to learn and most effec- 
tive of the several methods. 

If you are going to stay in one 
locale for any length of time, 
it would be wise to consult your 
physician or county medical so- 
ciety for the name of a physician 
practicing in that area. In a 
foreign country, the American 
consul will recommend physi- 
cians and hospitals. 

Going out of the country? 
You'll need a smallpox vaccina- 
tion certificate—not only to 
enter a foreign country, but to 
return to the USS. 

Today, because of improved 
health and sanitation conditions 
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all over the world, compara- 
tively few other vaccinations 
and immunizations are required, 
except for the Far East (where 
you'll need everything; and even 
that may not be enough to cope 
with strange viruses). 

Consult your insurance agent 
to review your protection, and 
consult your physician to learn 
what other individual precau- 
tions you should take. And be 
guided by what you will be do- 
ing and where you are going. 

In the hotels of most of the 
big cities of Europe, and Aus- 
tralia, the water is as pure as 
in your own home town. How- 
ever, it may be best to exercise 
caution in other parts of the 
world. 


Your travel agent can tell you 
the water situation in any areas 
on your itinerary. In some parts 
of Asia and Asia minor it’s 
advisable to subsist on chocolate 


bars and bottled water. Also, 
carry toilet paper. 


What To Do In an 
Emergency 


Ideally, every traveler should 
carry a first-aid kit as part of 
his luggage. Of course, it need 
not rival the home medicine 
chest, but should be complete 
enough to give you relief until 
a physician can be summoned. 

You may want to make up 
your own small kit, in order to 
include any special drugs or 
equipment your own health situ- 
ation may require; or you can 
obtain a standard pocket-size kit 
at any drugstore. 

Here’s a checklist: remedy for 
poison ivy and poison oak; 
antacids for stomach upset; 
vaseline; aromatic spirits of 
ammonia for insect bites and 
fainting; eye drops; insect repel- 


IN lon Beats Copper! 


Specify 


For 


(in Varied Shapes) 
RED BRASS & COPPER PIPE 
_ ‘THREADLESS COPPER PIPE 
COPPER DRAINAGE TUBE 
% Specify —" 


SMALL, SEAMLESS PRECISION 


COPPER TUBE 


Se ee 


For 
FINNED COPPER TUBE 
Specify READI-FIN® 


EADIW 


c 
a COPPER BRASS <q 
Tu BE - 
And 
RED BRASS 
PIPE 


Distribution Depots: 
READING, PA. 


WOODSIDE, L. |., N. Y., 57-17 Northern Blvd, 
921 No. Penn St. 
ATLANTA, GA., 690 Murphy Ave., $.W., Unit 5, Bidg. B 


PHILADELPHIA, PA., 


Cs For 

COPPER REFRIGERATION TUBE 
READING “LEKTROSEAL”® 
COMMERCIAL COPPER TUBE 


Specify MACKENZIE WALTON 
Product of MACKENZIE WALTON CORP.* 


Product of READI-FIN MFG, CO.,INC.* 


Features @ 


Fon 


COPPER WATER TUBE 


Lpeci 


READING EX7RONEAL"® 


Soft Temper Tubes Can Be Curved Around Corners 
and Obstructions and thru Small Openings, yet 
Are Rigid Enough to Keep from Sagging without 
Support. 
Solder Fittings Can Be Applied More Quickly, 
Easily, Conveniently. 
Cuts Installation Costs Substantially as Compared 
with Other Materials. 
Enduring 
® High Heat Conductivity 


© Bright Clean Finish 


Send for Complete 
Catalog 


READING TUBE 


EMPIRE STATE BUILDING, 


NEW YORK 1, N.Y. « 


Other Divisions of Progress Manufacturing Co., Inc. 
READING METALS REFINING CORP., Ontelaunee Twp., Berks Co., Pa. 


READI-FIN MFG. CO., Inc., Reading, Pa, « 


CHICAGO, ILL., 305 W. 31st St. 
CLEVELAND, OHIO, 1562 E. 55th St. 
NEW ORLEANS, LA., 1102 St. Thomas St. 
DENVER, COLO., 2635 Walnut St. 


Ideal in 


© General Plumbing 
© Heating Systems 
© Drainage Waste 
and Vent Lines 
© Sprinkler 
and Irrigation Systems 
© Rural Installations 


PLANT: READING, 


CO. 


A DIVISION OF PROGRESS MANUFACTURING CO., INC 


PA. 


MACKENZIE WALTON CORP., Pawtucket, R. I. 


DALLAS, TEXAS, 9000 Sovereign Row 
HOUSTON, TEXAS, 1121 Rothwell St. 
OAKLAND, CALIF., 410 Hegenberger Rd. 

LOS ANGELES, CALIF., 120 No. Santa Fe Ave. 


lent; personal soap and wash- 
cloth; bandages, gauze, absorb- 
ent cotton, and adhesive tape; 
aspirin; a book on first-aid, two 
pairs of prescription glasses— 
and the prescription formula; 
dark, wide sunglasses; and sun- 
tan lotion. 

For driving, be sure to take: 
road flares; a flashlight; extra 
car key; car jack, tire wrench, 
and a spare tire you have in- 
spected; maps; and plenty of 
loose change for meters and 
tolls. Safety belts are recom- 
mended, also. 

Don’t try to do too much or 
see too much. In unaccustomed 
heat or high altitudes, really 
take it easy. Enthusiastic tour- 
ists should remember that Ital- 
ian expression Dolce far niente 
—it’s sweet to do nothing. 

In treating an accident victim, 
the three B’s come first: breath- 
ing, bleeding, and broken bones. 
When at an accident scene, first 
determine if victim is breathing. 

If not, start artificial respira- 
tion and keep it up until normal 
breathing resumes. Next, look 
for bleeding, and control it 
either by tight bandages or 
tourniquets. Use a tourniquet 
as a last resort. 

Which should you do first— 
help the victim or call the 
doctor? Best: have soneone else 
summon a physician while you 
stay with the victim. Don’t ag- 
gravate the injury. If uncertain 
as to what is wrong, make the 
victim comfortable and _ stop 
active bleeding. 

Any accident may prove less 
serious if you are prepared—by 
having a first-aid kit, knowing 
the elements of first-aid, and 
having medical help available. 

The same goes for your trip: 
the better prepared you are, the 
more fun and pleasure you'll 
have. Anybody want to vacation 
at home, after all this? 


Story of the Week 


The bride never had gone fish- 
ing before. Somewhat annoyedly 
her groom of 10 days asked why 
she was rocking the boat. 

“I’m changing corks, sweet- 
heart. They keep sinking.” 


Orderly Confusion 


From William H. Welch and 
the Rise of Modern Medicine, a 
biography of one of America’s 
greatest medicos, we quote: 


“In his prime he never had a 
secretary, and so did not need 
to spend time keeping a secre- 
tary busy. His mail spilled over 
all the chairs and tables in his 
office, layered into weeks by 
outspread newspapers, to make 
an astonishing filing system. 

‘On that armchair,’ Dr. 
Welch told a fascinated bystand- 
er, ‘I have the letters that have 
come last week; I hope to read 
those in the near future. 

‘On that chair I have the 
letters that have come within 
the past month. On the other 
chairs are letters and magazines 
anywhere from six months to a 
year old which I hope to get to 
sometime.’ 

“The desk itself held four 
other layers of correspondence 
and such, stratified appropriate- 
ly by newspapers. And yet,” his 
biographer noted, “no one had 
ever heard of a letter of the 


| first importance that did not get 


a prompt reply.” 
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Carrier Weathermaker Line Includes 


19 Oil and 8 Gas-Fired Furnaces 


SYRACUSE, N. Y.—Nineteen |= 


models of four major types— | 


horizontal, upflow, counterflow, 
and ‘Lo Boy’ —make up the 
new line of ‘“‘Weathermaker’”’ oil- 
fired furnaces 
Carrier Air Conditioning Co. 
The company also announced 
a line of eight compact gas- 
fired horizontal furnaces, de- 
signed for installation in attics, 
crawlspaces, and basements. 


Oil-Fired Models 


Regarding the oil-fired fur- 
naces, Carrier said: 
“Each unit has primary and 


introduced by | 


secondary heat exchangers de- * 


signed to extract extra heat CARRIER model 


from exhaust gases, thus sup- 
plying a high percentage of 
Btu’s from each gallon of oil. 

“Priced lower than previous 
Carrier oil furnaces, the new 
models also are quieter, give 
higher air quantities, and are 
offered in a wider range of ca- 
pacities.” 

Seven horizontal models range 
in heating capacity from 85,000 
to 335,000 Btu. Four vertical 
and three counter-flow units are 
available at 85,000, 125,000, and 
156,000 Btu. The five “Lo-Boy” 
models range from 100,000 to 
250,000 Btu. 

Each insulated cabinet con- 
tains a heavy-gauge heat ex- 
changer, stainless steel combus- 
tion chamber, and large blowers. 
Bearings are permanently lubri- 
cated, and all high-voltage con- 
nections are contained in one 
box. The air return can be on 
either side. 

Plenums which accept stand- 
ard cooling coils are available 
for all units except the hori- 
zontal models, which can be 
matched with a new line of en- 
cased, horizontal coils made by 
Carrier. 

All units, except the horizon- 
tal, are completely assembled 
and wired at the factory. The 
burner is not placed in the hori- 
zontal unit until installation, 
making the furnace light in 
weight for easy installation in 
an attic, it was noted. 


Gas-Fired Models 
Regarding the gas-fired hori- 


zontal furnaces, Carrier said 
their small size also makes them 


EGET RICH 
’ IMUMMKER : 


COMMERCIAL-INDUSTRIAL- 
INSTITUTIONAL FANS .. . 

A complete line at 
money-making prices 


¢ Belt and Direct-Drive 
Fans—10” to 60” 
Spot Coolers 
Portable Blowers 
Roof Exhausters 
Automatic Shutters 
Fan Guards, Motors, 
Time Switches, etc. 


Precision-engineered by 
PHIL RICH FAN MFG. CO., INC. 


FAirfax 3-9181 
2900 Caroline St. 
HOUSTON 4, TEXAS 


% 


58FV upfiow oil-fired 
Weathermaker furnace. 


CARRIER model 58BC gas- 
fired horizontal Weather- 
moker furnace. 


suitable for use as unit heaters 
in commercial establishments. 

Dimensions are 195% in. by 
27% by 421% (44% in cooling 
models) and weights range 
from 120 to 200 lbs, making the 
units easy to lift into attic 
spaces, it was stated. 

“The compact size is made 
possible by a curved steel heat 
exchanger which offers more 
surface and is swept by air 
from two blower openings in- 
stead of one,” the company said. 


athe. 


“The exchanger is coated with 
‘Alcermet,’ the same heat re- 
sistant aluminum and ceramic 
material used to protect jet 
engines. 

“Quiet operation is achieved 
by honey-combing around the 
single-port sheet metal burner, 
enabling air to mix with gas 
and eliminating the high- 
velocity blow-torch sound. 

“The blower and motor can 
be serviced from either side. 
Four models have Btu capacities 


News in the Heating Field 


| of 80,000, 100,000, 105,000, and 


125,000. A second 125,000 Btu 
model has still higher air han- 
dling capacity. All can be 
equipped with the new encased 


| horizontal Carrier cooling coils. 


“Three other models of 80,000, 


> 100,000, and 125,000 Btu ca- 


pacity are for heating only, 
unless used with Carrier’s self- 
contained unit in a Thermo- 
Center application.” 


American Air Filter 
Names Ted Andrews 


SACRAMENTO, Calif. — Ted 
Andrews has been appointed 
manager of the Sacramento 
branch office of American Air 
Filter Co. 

Andrews has been with San- 
ford Mechanical Equipment Co. 
for six years in charge of its 
Sacramento valley office. Be- 
fore that he was a sales engi- 
neer for American Air Filter. 


8224 
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BUY SECURITY 
@e BUY QUALITY 
e BUY ALCO 


SPECIFY « INSTALL 


ALCO 


SOLENOID 
VALVES 


—for trouble-free performance... 
for every refrigerant control application 


$3 KINGSLAND AVE, © 


LIQUID + SUCTION + HOT GAS 
BRINE - WATER ¢ STEAM ° AIR 


ST. LOUIS 5, MO. 


Call your Alco wholesaler. 
Write for Specifications Bulletin No. 173-55 


The one complete line of refrigerant controls: Thermostatic Expansion Valves + Refrigerant Distributors 


Solenoid Valves * Suction Line Regulators * Flooded Evaporator Controls and Reversing Valves 
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Tax Savings Make The Difference 


Air Conditioning, Heating & Refrigeration News, August 21, 1961 


Leasing Plan Helps Contractor Overcome Price-Type 


SAVE ON TAXES 
DON’T BUY AN AIR-CONDITIONER 
(Commercial & Professionol Only) 
RENT A 
Gr HRYSLEB 


Tongan 


ane 


874 LANCASTER AVE., BRYN MAWR 
LA 5-3462 
RENT IS FULLY DEDUCTIBLE 
Example: 

A $2,000. contract — Advance rental of 10% or 
$200. $59.00 per month for 36 months. Entire rental is 
deductible. 

Hf you are in the 52% bracket you save $368.16 o 
yeor. In 3 years you save $1104.48. 

— CALL NOW FOR COMPLETE INFORMATION — 


BRYN MAWR, Pa.—The Ad- 
kins-Latta Co. is enjoying con- 
tinually greater reception to its 
leasing program and has made 
more than a dozen sizeablé in- 
stallations during the past year. 

“Businesses and professionals 
who are in the 52% tax bracket 
have much to gain through leas- 
ing air conditioning in place of 
their purchasing it,” explains 
Thomas H. Latta, president. 

“The entire rental of this 
equipment is deductible, and 
this enables them to save in 
excess of $300 annually. Over a 
three-year period, which is the 
length of our regular contract, 
customers can save over $1,100.” 

Latta has also found that his 
leasing program has been a tre- 


Competition on Commercial, Professional Accounts 


mendous factor in overcoming 
discount or price-type competi- 
tion. 


Shows Price-Conscious 
Customers How To 
Save Even More 


When customers are _inter- 
ested in purchasing and are 
highly price-conscious, bringing 
their reduced price figures to 
the attention of Latta, he points 
out that they can enjoy even 
greater savings through leasing. 
By showing them black-on-white 
how they can actually save 
money through leasing, he ac- 
quires a new customer in place 
of losing one. 

“In addition to the savings 
made by the organization or in- 


dividual through leasing,’’ Latta 
said, “there is the favorable fac- 
tor of freedom from necessary 
maintenance. Our leasing con- 
tract includes pre-determined 
periods and types of mainte- 
nance which frees the customer 
completely of this requirement. 

“Naturally, the number of 
times that service is required 
and the type of service rendered 
is included in the leasing con- 
tract. However, in either in- 
stance, the customer stands to 
gain through leasing — rather 
than purchasing. That is — if 
they are in the 52% tax bracket 
or have an income over $25,000 
annually.” 

Under the leasing program, 
the customer pays an advance 
rental of 10% of the contract 
price, plus equal monthly pay- 
ments spread over a 36-month 
period. 

On a $2,000 contract, for ex- 
ample, there is an advance ren- 
tal of $200. Thereafter, the cus- 


tomer is billed at $59 per month 
for 36 months. This entire sum 
is tax deductible, it was stressed. 
On a $2,000 contract alone, 
if the place of business or pro- 
fessional men is in the 52% 
bracket, they save $368.16 a 
year,” Latta said. “In three 
years, they save $1,104.48. 
When the leasing contract is 
higher, the tax saving increases 
proportionately.” 


$2,000 Annually Is 
Minimum Contract 


The Adkins-Latta Co.’s mini- 
mum contract is $2,000 an- 
nually. This covers the equip- 
ment as well as all materials 
and service during the first year. 
If customers want more than 
the designated service, there are 
slightly additional charges. All 
contracts run for a minimum 
of three years. 

After the first year, service is 
based on a time and materials 
basis which has also been in- 
cluded in the leasing arrange- 
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During just four short days, the cream of 
the nation’s purchasing influence will be 
looking at...and looking for the latest 
equipment produced by over 200 national 
air conditioning, heating and refrigeration 
manufacturers. 


Surveys of past ARI Shows prove that 80% 
of those attending were directly responsible 
for purchasing. Of these, 40% were either 
ready to buy or were persuaded to make 
purchases for their companies during the 
Exposition. These are the selling days you 
can’t afford to miss. 


Here’s your chance to meet and talk to 
industrial and commercial buyers, con- 


tractors, dealers, distributors, manufac- 
turers, wholesalers, and engineers from 
every phase of this gigantic industry. 


ARW, RACCA, RSES, ARI, NWAHACA 
and WACIA will all be helping to make 
this 12th National ARI Exposition the big- 
gest and best in history. So, don’t let this 
greatest sales opportunity pass you by... 
make it pass your booth by being%¥“on- 
the-spot”! Make space reservations now! 


CONTACT: George E. Mills, SHOW DIRECTOR 


[2™ NATIONAL EXPOSITION air 

CONDITIONING, HEATING & REFRIGERA- 

TION INDUSTRY * FEBRUARY 12-16, 1962 

1346 Connecticut Ave., N.W., Washington, D.C. 
COlumbia 5-0405 


ments. The type of service de- 
sired by the customer is taken 
into consideration in the leas- 
ing program, and this affects 
the leasing charges. 

“In some instances, our leas- 
ing includes a certain number of 
service calls, with the customer 
paying any material charges if 
required,” Latta said. “The 
charge varies if the customer 
desires more frequent service 
calls and wishes to be covered 
on parts. 

“In other instances, customers 
just desire a stipulated number 
of service calls and pay for addi- 
tional service and materials 
thereafter. In working out a 
leasing program with our cus- 
tomers, we try to work from a 
standpoint of greatest service 
and greatest savings. Then, 
variations can be made from 
this point so that they fulfill 
the complete requirements of 
the customer.” 

Adkins- Latta recently in- 
stalled 30 %4-ton units in an 
apartment house. The leasing 
arrangements were concluded 
with the apartment house repre- 
sentative. This has made his 

(See “Tax Savings’ on next 
peace.) _ 


WITT Low mcr. 


Defrostacr COIL wra 


EXCLUSIVE PATENTED 


Automatic Electric 
Defrost a Seow 


DEFROSTS AUTOMATICALLY 


FOR LOW TEMPERATURE poor’, 
FOOD STORAGE, FOOD FREEZ 

ICE CREAM STORAGE, INDUSTR 
Low TEMP. APPLICATIONS. 

Witt exclusive Defrostair patented . 
Heat Trap coll requires only a low 
cost single pole, double throw 
time cl for complete automatic 
defrosting. Easy low cost installa- 
tion. Requires no re-evaporation 
or special plumbing. Compl 
automatic. Available in 21 models 
ranging in BTU cognates from 
400 to 44,100 at 10°T.D. Write 
today for complete Witt Catalog. 


Defrastatr FOR oie 


FREEZING © 


COMPANY, INC. 


ycamore Ave., 
Calif. 


940 N.S 
Los Angeles 
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Plan Tested In Miami Last Year 


Gas Utilities Urged To Use Financial Strength To Lease 


Cooling to Consumers Who Shy Away from High Initial Cost 


INDIANAPOLIS — Gas utili- 
ties have been urged to exploit 
their financial strength by leas- 
ing gas air conditioning equip- 
ment to consumers who may 
hesitate to make outright pur- 
chase because of its higher ini- 
tial cost. 

David W. Hoppock, vice presi- 
dent of Bryant Mfg. Co. here, 
put forth this suggestion in a 
series of speeches at American 
Gas Association regional sales 
conferences. 

“The plan, developed by Ken- 
neth Kessler of the City Gas Co. 
of Miami, was tested last year 
with highly successful results,” 
it was pointed out. 

“The appeal of this arrange- 
ment is largely to the commer- 


cial market and the professional? 


man. The user acquires his air 
conditioning on a 10-year lease. 
The monthly payments work out 
to be a modest amount and are 
handled as operating expense 
for tax purposes. This is a very 
common business practice to- 
day; leasing is a big business. 

“In last year’s experiment, 
the lease plan involved 17 instal- 
lations, each using Bryant 3-ton 
gas units. Different types of 
customers were chosen, includ- 
ing a doctor, a dental laboratory, 
a. home, a restaurant, a hotel, 
and a factory office. Doctors and 
lawyers, because of their excel- 
lent credit rating, are consid- 
ered good prospects, and they 


Tax Savings -- 


(Continued from preceding page) 
apartments more desirable and 
more easily rented to tenants 
who willingly pay the difference 
for having year-round air con- 
ditioning installed. 

“T took up the deductibility of 
the leasing of air conditioning 
with the local Internal Revenue 
Service for many years and have 
their absolute approval on our 
program,” Latta noted. “As 
long as a customer is using air 
conditioning within the require- 
ments as determined by the IRS, 
it is entirely deductible.” 

Latta pointed out a varying 
circumstance when air condi- 
tioning was installed in a doc- 
tor’s office and in a drug store 
wherein the professional men 
lived in the adjacent premises. 

Each one of these professional 
men were allowed a certain de- 
ductibility towards the air con- 
ditioning cost which covered 
their offices and retail store, 
although the same air condition- 
ing installation made at the 
time was used in their living 
premises. 

Because of the deductible sav- 
ings made possible through the 
allowance made for their offices 
and store, the air conditioning 
for their homes was obtained at 
a great savings. 

All lease agreements are 
turned into a financing organ- 
ization so that the company gets 
its complete three-year contract 
payment as soon as all the ar- 
rangements have been made 
conclusively. 

Leasing is promoted through 
newspaper advertising and di- 
rect mail. 


usually own their own build- 
ings.” 

Hoppock outlined the basic 
pricing structure as follows: 


The utility absorbs the cost 
of the unit, including a $100 
contingency reserve on each 
sale; adds overhead, profit, and 
financing charges; and bills the 
customer a monthly charge of 
under $30, in this case. 

According to Hoppock, gas 
cooling now occupies the same 
position in sales as electric air 
conditioning did 10 years ago. 

“There has been some feeling 
among utility people that be- 
cause the Bryant unit is an add- 
on unit the major market exists 
only in older homes with exist- 
ing heating systems. Our two 


years of marketing experience 
has proven that this is far from 
the truth. 


“The demand for add-on, air- 
cooled equipment in the new 
home market is strong because 
of the fact that no additional 
floor space is required inside the 
home, because of the efficiency 
and convenience of air cooling, 
the lack of cooling tower main- 
tenance, and because of the 
many combinations available 
with different types and sizes of 
furnaces.” 


Even though Bryant origin- 
ally considered gas air condi- 
tioning as a product mainly for 
the residential market, installa- 
tion cards reveal that approxi- 
mately 50% of the larger units 


Air Conditioning 


and over 20% of the 3-ton units 
have been installed in places of 
business. 

In stressing the importance of 

strong leadership in sales, Hop- 
pock stated that gas air condi- 
tioning will not be sold success- 
fully in volume against its lower 
priced electric competition un- 
less gas utility managers are 
determined that it will. 
- “Summer sales rates for gas 
air conditioning can be a tre- 
mendous sales tool. Even if they 
do not bring gas cooling costs 
very far below electric costs, 
the very fact that utilities have 
seen fit to establish them is a 
very impressive fact to the pros- 
pect as evidence that utilities 
believe so strongly in gas cool- 
ing that they are making a 
special concession. 

“T understand that almost 200 
utilities now have such rates 
and I know that more, like Pub- 
lic Service of New Jersey, have 
applied for them.” 

Millions of dollars, Hoppock 


said, have been invested in gas 
cooling since 1947 when Bryant 
recognized the potentials of gas 
air conditioning. 

“We are in gas air condition- 
ing in a big way. In fact, in 
1961 it will already be bigger 
than our gas furnace business. 
At the same time, we are con- 
tinuing to exert every effort to 
increase our gas air conditioner 
unit production through in- 
creased plant efficiency and cost 
reduction. 

“It is our hope—and again I 
repeat the word hope—that if 
there is no surge of inflation, we 
can reduce prices in 1962.” 

Bryant engineers, Hoppock 
said, “are currently studying all 
possible approaches to heat- 
operated air conditioning with 
the support of the Carrier Re- 
search & Development Co.” 

For 1961, he said, this organ- 
ization is devoting more money 
to heat-operated air condition- 
ing than to any other non- 
governmental field. 
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Editorial 
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Capitalism Had Better Find 
Better Spokesmen 


“CAPITALISM and altruism are incom- 
patible; they cannot co-exist in the same 
man or in the same society.” 

That is Ayn Rand speaking. Ayn Rand, 
the novelist turned self-proclaimed philoso- 
pher. Her book, “For the New Intellectual,” 
equates free enterprise with intellectual free- 
dom. But her concept of free enterprise is 
a naive economic Utopia where her hero 
can live by his sacred oath: “I swear—by 
my life and my love of it—that I will never 
live for the sake of another man, nor ask 
another man to live for mine.” 


To Rand, self-denial, sacrifice, duty to- 
ward others are irrational and dehumanizing. 
The mind is all that counts, and the man 
with a superior mind owes nothing to those 
less endowed. She feels a system based on 
this egocentric premise results in the best 
for everybody, but she insists that every- 
body’s welfare is not the concern of the 
thinking man, only his own welfare. 


Rand is being praised in some conserva- 
tive circles for her new intellectualism. One 
gets the uneasy feeling that she is popular 
because she holds capitalism up as man’s 
highest accomplishment and calls moochers 
any who—through need or their reason— 
call on her heroes, the “producers of wealth,” 
to share some of their goods. 


For the fact is that in spite of her self- 
proclamation, Rand is no philosopher. Her 
frames of reference are arbitrary, her think- 
ing processes are fuzzy, her language is 
turgid. It is a measure of either her naivete 
or her conceit that she seriously believes she 
has demolished over 3,000 years of philo- 
sophical thought by dispensing of, with a 
few paragraphs devoted to each, such great 
minds as Plato, Plotinus, Augustine, Hume, 
Hegel, and Kant. 

Why this review of Ayn Rand’s alleged 
philosophy? 

Because she is being accepted as a spokes- 
man for capitalism, and capitalism had 
better find better spokesmen. Better spokes- 
men than Rand and better spokesmen than 
the Foundation for Economic Education. 

A recent issue of its “The Freeman,” 
for example, had a discussion of the Con- 
stitution and the ballot. The article made 
valid points about the irresponsibility of 
some of the electorate. But by a logic which 
escapes the logical, the writer equates this 


irresponsibility with the “dissatisfied, the 
jobless, and the unscrupulous.” The impli- 
cation is obvious: the possession of property 
imparts wisdom, satisfaction, and scrupu- 
losity. Further, non-owners are dubbed 
“shiftless and thriftless.” 

The poor are poor by choice—undoubt- 
edly. 

In another article, juvenile delinquency 
is associated with a lack of respect for 
private property. Such an association ignores 
completely the juvenile drive toward posses- 
sion of tangibles. 

The foundation, similar to Rand, holds 
that free enterprise and “central planning” 
are mutually exclusive. Not only must capi- 
talism fight government control, but even 
government regulation must be considered 
anathema. 

“Share the wealth” programs are attacked 
because “followed to its logical conclusion, 
this principle means that some day all our 
wages will be collected at the source, and 
we will all be wards of the state.” How 
many principles are ever followed to their 
logical conclusion—which is almost always 
absurdity? 

The disturbing point is that all such 
spokesmen for free enterprise clearly mani- 
fest that utter lack of social consciousness 
of which the critics of free enterprise make 
capital. (Capital, there’s a pun for you.) 

Younger, would-be conservatives are 
expected to forget such examples as the 
insurance companies’ bitter fight against 
the principle of Social Security—and their 
subsequent use of the oft-maligned “security 
obsession” as a strong sales tool. 

In one thing Ayn Rand is right: business- 
men and free enterprisers have a battle 
before them. In one of her few lucid 
passages, Rand offers, “There is no national 
movement for socialism or dictatorship in 
America, no ‘man on horseback’ or popular 
demagogue, nothing but fumbling compro- 
misers and frightened opportunists. Yet we 
are moving toward full, totalitarian social- 
ism with worn, cynical voices telling us that 
such is the irresistible trend of history.” 

But the battle will not be won by the 
likes of Ayn Rand or the writers for the 
Foundation for Economic Education. 

Capitalism had better find better spokes- 
men. 


Men of age object too much, consult too long, adventure too little, repent 


too soon... 
BACON. 


and content themselves with a mediocrity of success.—FRANCIS 


It is preoccupation with possession, more than anything else, that pre- 
vents men from living freely and nobly.—BERTRAND RUSSELL. 


Te See the Industry In Action 
EVERY WEEK 


Keep up-to-date on what's going on in your 
industry. You'll see action weekly in AIR CONDI- 
TIONING, HEATING & BEFRIGERATION NEWS. 
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reports on residential, commercial, and industrial 
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Canada). Foreign: $10.00 per year. 
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ENGINEERS MUST ‘FACE THE USER’ 


Heil-Quaker Corp. 
647 Thompson Lane 
Nashville, Tenn. 
Editor: 

_ I regret not having had the opportunity to hear your recent 
talk in Denver but I have read the extract in the July 24 News. 
May I state that you have come very close to the truth in your 
statements. 

The engineer is quite often guilty of perpetuating the con- 
ditions about which he complains most bitterly and failing to 
study the problems of the rest of the team, he lacks the objec- 
tiveness and the first-hand knowledge which are necessary if his 
views are to be considered as far as policy matters are concerned. 
The nature of his training often tends to make the engineer 
introversive in thought and action and willing to subjugate his 
technical knowledge to the will of others. 

The lack of interest in getting close to the customer is a 
common fault, and how else can the engineer, who is responsible 
for the design of a product, accurately predict the course of his 
design? I believe he becomes more acutely aware of design inade- 
quateness if occasionally he has to face the user. 

If he knows this will happen, a great deal more thought will 
go into the “compromise” decisions, with the result that the de- 
signed product will be easier to install, easier and less expensive 
to maintain, and above all more satisfactory to the owner, who 


controls the destiny of the air conditioning industry. 


RICHARD M. HERBERT, 
Chief Engineer 


A SUGGESTION FOR MANUFACTURERS 


John H. & Earl Hunter 
Brownsville, Texas 
Editor: 

Relative to your editorial on 
compressor failures (July 31) 
in which you quote manufactur- 
ers as stating, “About a third 
of the units we get back have 
nothing wrong with them,” I 
have a suggestion: 

When a dealer returns a com- 
pressor that has nothing wrong 
with it, the dealer should be 
charged at least $10 labor 
charge. This would be a real 
favor to the dealer because it 


would give him an automatic 
check as to whether his service- 
men were making the proper 
tests before changing the unit. 


It certainly costs the dealer 
anywhere from $25 to $50 more 
than he gets from the manufac- 
turer to change a compressor. 


Years ago, the household ap- 
pliance manufacturer did this 
on sealed refrigeration systems; 
I have never talked to a dealer 
who did not appreciate this ac- 
tion of the manufacturer. 


JOHN H. HUNTER 


FOR PHILIPPINE EXCHANGE 


Philippine Air Conditioning & 
Refrigerating Engineers 
Society, Inc. 
Philippine Islands 

Editor: 

I read with unusual interest 
the news items in the April 24 
issue of the News entitled 
“EXCHANGE STUDENT 
WORKING FOR KENMORE.” 

We are indeed gratified to 
know that there is also an ex- 


change program for Refrigera- 
tion Engineers being conducted 
between Finland and the U. S. 
We, in the Philippines would 
also be happy’ to participate in 
such a program. How about 
passing on this piece of infor- 
mation to your readers with the 
views to sounding out their 
valuable opinions? 
IRINEO R. AMANTE, 
Director-Secretary 
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What Happens When a Distributor Shifts To 
: Wholesaling? Dan H. Willis Gives Some Answers 


By Frank 


AKRON, Ohio—What happens 
when a well-known distributor 
decides to leave distributing and 
enter wholesaling? 

“For one thing, your former 
competitors become customers,” 
offers Dan H. Willis, of Dan H. 
Willis Co. Willis, who has been 
in air conditioning and refrig- 
eration since 1927, most of this 
time as a distributor, moved 
into wholesaling early in 1961. 

He recalls that during his 
years as a distributor, many 
Akron area dealers would not 
buy from him because they felt 
he was in competition with 
them for many jobs. 

“This was not so much of a 
problem from the outlying com- 
munities,” says Willis. “But 
even the Akron area dealers 
are now cooperating with my 
intent to become the third 
wholesaler in this area.” 


Willis expects that he will do 
one-half or better the volume as 
a wholesaler, in his first year, 
that he did as a distributor. 
Next year, he confidently pre- 
dicts, “we will match and ex- 
ceed our former business vol- 
ume.” 

From where does he expect 
to draw his business? Is there 
room for a third wholesaler in 
the Akron area? 

Willis forcibly reminded the 
News that “Akron is not a 
suburb of Cleveland.” He cited 
that more than 500,000 people 
live within the trading area. 
With that many people, he feels 
there definitely is room for a 
third wholesaler. 


Some of his anticipated ex- 
pansion in volume will naturally 
come from the existing com- 
petitors. But Willis feels that 
he can generate active new busi- 
ness from the immediate Akron 
area, and increase his volume 
from his older customers from 
outlying areas who were willing 


NEWS readers are invited 
to write to the editor giving 
their opinions on any subject 
of interest to the industry. 


erect ductwork easily with 


STANDING 
"SCLEATS 


write for 
free 
sample 


PRICE PER 100 FEET-F.O.B. SPRINGFIELD, MO. 


eusct | 100-008 rt. [1000-4000 Ft [soo0rt onmone | est. wt/ Ft 
26 $730 36.20 $5.90 453 
co) 960 790 740 578 
22 10.50 9.00 850 703 


GALVANIZED - 10 FT. LENGTHS ONLY 
‘lm 


PAUL MUELLER 


COMPANY 


J. Versagi 


to trade with him when he was 
a distributor. 

To generate his customer 
activity, Willis is relying 
heavily on direct mail advertis- 
ing and promotion. He has one 
employe devoting full time to 
such activities, his feeling being 
that to be effective such pro- 
motion must be continual. 

Using a private delivery serv- 
ice, United Parcel Service, “we 
can rapidly and inexpensively 
ship orders to all the customers 
in our trading area.” 

Why does a former distribu- 
tor turn wholesaler? 

“There are always several 
reasons for such a decision. Off 
the top of my head, I would say 


that in this instance the rea- 
sons are that both my son and 
I are sales-minded rather than 
engineering-minded by tempera- 
ment and personality; we had 
the physical facilities already 
here; and we had sufficient capi- 
tal to get into wholesaling with 
adequate stocks.” 

The News was shown sales 
figures for the first several 
months, and the volume shows 
a definite and rather rapid in- 
crease. “Probably two-thirds of 
our sales this first year will be 
due to equipment, rather than 
parts; it is our intention to 
change that ratio and increase 
our volume of business due to 
parts,” concluded Willis. 

The company is continuing to 
operate at 127 W. Market St. 


Service & Supplies 


Ral-Woodbridge Names 
Gerald Steiglitz 


WOODBRIDGE, N. J.—Gerald 
Steiglitz has been appointed 
manager of Ral - Woodbridge 
Inc., a new subsidiary of Ral 
Supply Co. of Passaic. 

The new concern is located 
on U. S. Highway 9 at Kenny 
Acres in Woodbridge (Perth 
Amboy), next to the New 
Jersey Turnpike entrance. 

Ral-Woodbridge will distrib- 
ute all lines of plumbing, heat- 
ing, cooling, major appliances, 
kitchen, and industrial equip- 
ment and supplies, as are now 
handled by the parent, Ral Sup- 
ply Co., and its other subsidiary, 
Englewood Supply Co., Inc., in 
Englewood, N. J. 

The Woodbridge operation 
will primarily serve the Union, 
Middlesex, Somerset, and Mon- 
mouth area. It will feature a 
self-service operation. 


Brown Instruments 
Names Fries to 


Newly Created Post 


MINNEAPOLIS — Appoint- 
ment of Raymond S. Fries to a 
new post as manager of manu- 
facturing and engineering of 
Minneapolis-Honeywell’s Brown 
Instruments division has been 
announced by Vice President 
James S. Locke. 

The move, Locke explained, 
will further strengthen Brown 
Instruments’ program of launch- 
ing new products effectively and 
rapidly.” 

In 17 years with Honeywell, 
Fries has been manager of new 
products and their manufacture 
in Minneapolis, manager of the 
Appliance Controls division at 
Gardena, Calif., and manager of 
operations for production fa- 
cilities of the Commercial divi- 
sion. 


?.O BOX 150 - SPRINGFIELD. MISSOURI 


EASY 
MAINTAIN 


‘The McQuay Hot Rod Electric Defrost System offers 
you automatic defrosting, completely safe and dependable 
for every application. Exceptionally simple and foolproof 
in its construction and operation, the “Hot Rod” system 
is designed to meet your every requirement at your kind 


of price. 


All models of the Hot Rod unit cooler feature 
casings of hammered aluminum, and are equipped with 
built-in heat exchangers. A direct metallic contact between 
the heating elements and aluminum fins, means more 
complete, trouble free defrosting without wasting heat. 
The aluminum drain pan is heated electrically for posi- 


tive de-icing. 


There are nine sizes of McQuay Hot Rod systems, 
ranging in capacity from 3,000 to 32,000 Btu/hr at 10° 
T.D. See your McQuay wholesaler, or write McQuay Inc., 
1607 Broadway St. N.E., Minneapolis 13, Minnesota. 


MQuay 
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Fully automatic 

Hot Rod System 
Unit Cooler defrosts 
at predetermined 
intervals. 
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The Consulting Engineer (2) 


‘His Absence from Job Does Not Eliminate Engineering Costs, 
But His Presence Affords the Owner Unbiased Advice’ 


By Joe Olivieri of 
J. B. Olivieri & Associates, Inc., Detroit 


One thing that contractors 
forget is that engineering costs 
money. If we eliminate the con- 
sulting engineer and have each 
contractor prepare his own 
plans he has an added cost. Our 
cost for engineering is 2% of 
the mechanical contract. If a 
contractor must prepare plans 
for each job he bids, he is add- 
ing a lot of cost to his oper- 
ation. For example, if a con- 
tractor bids $10,000,000 worth 
of work, he will have an engi- 
neering cost of $200,000. If he 
gets $1,000,000 worth of this 
work, he has added 20% to the 


cost of the job. 

Let’s say that he can get his 
engineering for a cost of 1%; it 
will still add 10% to the cost of 
the work he gets. Perhaps we 
can get the sales engineer or 
manufacturers representative to 
do this engineering for free. Of 
course, it won’t be free, he too 
will have costs which someone 
will pay, but at least the con- 
tractor will only have the cost 
if he gets the job. 

Another aspect of this method 
of providing engineering is the 
moral one. The registration laws 
are set up to protect the pub- 


lic. Not only to protect the pub- 
lic safety but to be sure that 
the consumer gets the proper 
job at the proper price. Registra- 
tion laws were not passed to 
give architects and engineers a 
closed union. They were en- 
acted to be sure that engineer- 
ing was done by competent 
people who have no vested in- 
terests. 


What Can Happen If 

Mfr's. Rep Provides 

Engineering Service 

A good example of what can 
happen when a manufacturer’s 
representative provides free en- 
gineering is a job I visited not 
long ago. The man who designed 


function of the consultant. Part 


Joe Olivieri, of J. B. Olivieri & Associates, Inc., is a highly 
respected consulting engineer in Detroit and Michigan. Joe has 
served as expert witness numerous times, is a graduate of the 
University of Detroit. He gives a lot of thought to business ethics 
and to the relationship of a professional to his industry and to 
society. In these articles, he gives his thoughts on the role and 


| appeared in the Aug. 14 issue. 


the job sold only fan-coil units. 
In order to get the job he used 
them on a job that had a high 
latent load which definitely re- 
quired a central station system 
with reheat. A consulting engi- 
neer, who of course does not sell 
equipment, would not have been 
tempted to use the wrong equip- 
ment just so he would get an 
order. 

I hope I have presented a 
good case against design con- 
struct or package building. I 
am sure I have not made a good 
case for the consulting engi- 
neer. 

There is no question that con- 
tractors have problems and 


justifiable complaints against 
consulting engineers. If we are 
not going to abandon the con- 
sulting engineer, what can we 
do to improve the present situa- 
tion. First of all, let’s quit fight- 
ing and sniping at one another. 
Good contractors and good en- 
gineers do not have problems 
with each other. 

Let us both form associations 
that will do something. Let us 
have associations that have the 
courage to censure and even 
expell the improper member. We 
could quickly clear out the bad 
contractor if I could go to an 
association who would guaran- 
tee that my job would be cor- 

erected. And, likewise, we could 


Engineered for the toughest specs... 
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REisISTERS 
and GRILLES 


Priced for the lowest bid/ 


Air Control’s new 200 Series Curved Aluminum Blade Registers 
and Grilles are ideal for a wide range of heating /cooling applica- 
tions—for ceiling, high sidewall or low sidewall installation. A 
variety of blade arrangements is available for 1, 2, 3 or 4-way 
deflection. Spring tension holds blades firmly in any position and 
allows an unlimited number of easy adjustments. Multi-louver 
valve accurately controls air volume and is ideal for shallow-duct 
installations. Exclusive Adjusto-Stop permits convenient bal- 


ancing at the register face. 


AIR CONTROL PRODUCTS, 


West Coast Warehouse: Leigh Industries (California), Inc., 649 S. Anderson Street, Los Angeles, California. 


14 


The progressive engineering displayed in the develop- 
ment. of the 200 Series is typical of all Air Control 
registers, grilles and diffusers. Write today for Bulletin 
305-AC giving complete information and detailing the 
200 Series’ low prices! 


| 
77 4 


Malad | 
4 


BIN GC. 361 CENTER STREET, COOPERSVILLE, MICH. 
MADE IN CANADA BY: Leigh Metal 
Products Ltd., 72 York Street, London, Ontario. Prairie Provinces Affiliate: Leigh Products Western Ltd., 313 Archibald Street, St. Boniface, Manitoba. 


quickly eliminate the bad engi- 
neer if contractors could appeal 
to an engineers’ association 
when an engineer acts im- 
properly toward a contractor. 
These associations could also 
meet jointly and act as an ar- 
bitration board in disputes be- 
tween contractors and engi- 
neers. 


CE, as We Know Him 
Today May Disappear 
Perhaps the consulting engi- 

neer as we now know him will 

disappear and work will be done 
by a combination of the two 
methods. When an owner wishes 
to purchase a mechanical sys- 
tem, he will retain a consulting 
engineer as his agent. The con- 
sultant will then prepare an 
outline giving in a general way 
the requirements for the sys- 
tem, including heat loss or heat 
gain figures. The contractors 
would submit to the consultant 

a bid including sketchy plans 

and specifications which would 

show what the price included. 

The consultant would analyze 

the bids and plans and recom- 

mend to the owner which sys- 
tem to select. This system would 
retain all the advantages of 
design-construct, fixed cost, un- 


“Removes MORE 


VAPCO 
SCALE REMOVER 


The activated acid in powder form 
containing inhibitor, wetting agent 
and algaecide for a COMPLETE 
cleaning job under the most severe 
conditions. Easy on galvanize — 
safe for equipment. Keeps head 
pressure down — efficiency UP! 10 
to 50 pound drums with “Tel- 
Action” pH indicators. 


VAPCO-HIB 


Make your own cleaner with 
VAPCO-HIB. Added to muriatic 
acid, VAPCO-HIB increases the 
acid action, yet provides ouvt- 
standing protection to metals in- 
cluding galvanize, Supplied in 8 
and 32 ounce bottles and bulk. 


Quattr MLivy. 
PRODUCTS 
ST. LOUIS 25, MO. 
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divided responsibility and speed, 
but would still protect the 
owner. 


Let us mention the more com- 
mon problems between consult- 
ants and contractors and what 
ean be done to minimize these 
problems. 


1. EXTRAS—Architects and 
engineers must recognize that 
extras will happen and that 
neither the architect-engineer 
or the contractor should be 
forced to make a contribution 
to the owner. On the other hand 
the contractors must not take 
advantage of the “extra’’ as the 
means of making the profit they 
should have made originally. All 
extras should be charged on a 
cost-plus basis with a top limit. 
In this way the owner would 
pay a fair amount and the con- 
tractor make a fair profit. The 
engineer must warn the owner 
that extras will occur and pro- 
vide a contingency figure in the 
contract. 


2. BIDDING—Bidding docu- 
ments must be clear, leaving no 
doubt to the extent of the work. 
All inclusive phases or murder 
clauses must be purged from 
specifications. Separate me- 
chanical bids must be taken to 
prevent shopping. But contrac- 
tors themselves must adopt the 
following: “DO NOT SHOP 
LEST YOU BE SHOPPED.” I 
will do all I can to protect the 
mechanical contractor from the 
general, but I am going to pro- 
tect the subcontractor and sup- 
pliers as well. If you want me 
to protect you, help me to pro- 
tect your subs by filling out my 
proposal form correctly and 
completely. 


Be Tough, But Fair 


3. ENFORCEMENT OF 
PLANS AND SPECIFICA- 
TIONS — Assuming that we 
have clear plans and specifica- 
tions, they must be enforced. 
It is unfair to the good contrac- 
tor to let the incompetent con- 
tractor do sloppy work. Be 
tough, but fair. 


4. PROTOCOL—tThe contrac- 
tor should always work through 
the engineer and not go to the 
owner directly. If nothing else, 
this is a matter of courtesy. Be 
sure your mechanics are so in- 
structed. More than once, an un- 
guarded remark by a mechanic 
has caused much grief. I remem- 
ber a job where a pipe fitter 
told an owner, while installing 
a converter, that the converter 
was too small. The fitter made 
no heat loss calculations, it just 
looked small to him. It was ac- 
tually twice as big as required. 
The owner would not rest until 
I bought him a larger converter. 
Also, the engineer must inform 
the owner that the engineer is 
in charge of the project and 
not the owner. The owner must 
observe protocol, as well as the 
contractor and his employes. 


5. SICK JOBS—Let’s recog- 
nize that mechanical systems 
are the result of a partnership 
between the engineer and the 
contractors. When trouble oc- 
curs, let’s work together to 
find the cause. The attitude of 
some contractors—that they in- 
stalled the system the way it 
was designed, therefore, it is 
the engineer’s problem — must 
be changed. On the other hand, 
the high and mighty attitude of 
some engineers must be altered. 


(The End) 


Hit High for 1961 


June Shipments of Home Gas Central 
Heating Up over Last Year, GAMA Says 


NEW YORK CITY — June 
shipments by manufacturers of 
residential gas central heating 
equipment were 4% above the 
June, 1960, pace and reached a 
new high level for this year, 
108,647 units, the Gas Appliance 
Manufacturers Association re- 
ported. 

The month’s total comprised 
82,200 gas furnaces, 15,917 gas 
boilers, and 10,500 gas conver- 
sion burners, GAMA said. 

The strongest improvement 
was noted by the makers of gas 
boilers. Their June sales were 
12.3% better than the 14,202 
they sent to market in June of 
last year. 

Furnace shipments climbed 


2.9% higher than the 79,900 
units dispatched the same month 
a year ago. The conversion 
burner amount was 1% more 
than the 10,400 reported a year 
ago. 

In the first six months of this 
year, 496,309 pieces of gas-fired 
central heating equipment were 
dispatched by the manufactur- 
ers, 1.1% less than the 501,741 
units sold in the same period 
of 1960. 

The six-month totals for gas 
furnaces were the same for both 
years, 394,800. Gas boiler ship- 
ments showed a 5.8% improve- 
ment; this year’s six-month total 
was 61,309, compared to last 
year’s 57,941. Sales of gas con- 


version burners in the period 
dipped 18%, from 49,000 last 
year to this year’s 40,200. 


GAMA’s monthly telegraphic 
survey of manufacturers re- 
vealed that the June and six- 
month shipment figures for 
other types of gas-fired heating 
equipment were as follows: 

Vented recessed wall heaters— 
June sales accounted for 22,500 
units, 144% less than the year-ago 
figure, 26,300. The six-month total 
for this equipment, 146,700, was 
8.7% under last year’s 160,700. 

Room heaters and other types of 
gas direct heating equipment— 
99,600 units for June and 352,000 
for the six-month period. These 
were 14.2 and 13.2% less, respec- 
tively, than the comparable year 
ago amounts, 116,100 and 405,600. 

Gas floor furnaces—3,500 in June, 
a decrease of 20.5% from last year’s 
4,400; 24,900 for the six-month 
period, a decline of 19.4% from the 
1960 total, 30,900. 

Gas unit heaters and duct fur- 
naces—Sales of this equipment 


gained 5.5% in June, Manufactur- 
ers shipped 11,600 units during the 
month, compared to last year’s 
11,000. Six-month totals for this 
equipment were 73,800 last year and 
70,400 this year, a decrease of 4.6%. 

The GAMA report is based on 
a monthly telegraphic survey of 
manufacturers who account for 
a majority of the output in each 
category, and their responses 
are expanded to show national 
shipment estimates. 


Gas Air Conditioning 
To Be Meeting Topic 


PHILADELPHIA — Gas air 
conditioning will be discussed 
by J. H. Leggeo, engineer, Gas 
Research Div., Philadelphia 
Electric Co., at the fall meeting 
of the Eastern Chapter, Gas 
Appliance Engineers Society, it 
has been announced. The meet- 
ing will be held Monday eve- 
ning, Sept. 11, at the Engineers 
Club of Philadelphia. 
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These four 


RANCO ADAPTABLE REPLACEMENT SERIES 


do the work of thousands! 


And that means you're set to handle 90% of all control 
calls! Ranco Adaptable series are designed to assure an 
accurate replacement and return the appliance to opera- 
tion with no downtime, no callbacks. On-the-job replace- 
ment is fast, simple, more profitable. 

All have full temperature range adjustment on a pri- 
mary shaft with profile cam attached. There is no in- 
ternal range adjustment. All have mounting brackets 
which adjust for height and hole spacings. Dial shaft 
extensions adapt to any required length. Bulbs are 
quickly formed from capillary tubes with Ranco’s new 
forming tool. Switch terminals are quick-connect type 
with slip-on adapters provided. 


You're passing up profits if you are not using these 
Ranco Adaptable Replacements for freezer and ice 
cream cabinet, refrigerator, air conditioner, water and 
beverage cooler applications. See your wholesaler right 


away for complete details. 


INCORPORATED 
COLUMBUS 1, OHIO 


In Canada: Ranco Controls, Canada, Ltd., Toronto 18, Ontario 
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Chamber Is for Testing Precision Instruments 


@ Especially designed for the 
testing and calibrating of pressure 
sensing and indicating intruments, 
Model ASU-40-3-HC vacuum/pres- 
sure temperature chamber pro- 
vides a pressure range of 20 in. to 


temperature variance from -40°F 
to +200°, says Cincinnati Sub 
Zero Products, Dept. AH&RN, 
3932 Reading Rd., Cincinnati 29. 


The stainless steel chamber con- 
tains 3 cu ft working area, and 
measures 20 in. high, 20 in. wide, 
and 12 in. deep. Equipped with 
six 4-in. stainless steel connectors 
and 6 “Sealtron,” 30-amp termi- 
nals, the cabinet measures 64 in. 
high, 32 in. wide, and 32 in. deep. 


The door, equipped with ball- 
cranks, and 20-in. by 20-in. multi- 
pane window is especially sealed 
to assure minimum pressure loss. 


The equipment is instrumented 
with Taylor ‘“Fulscope” control- 
lers, and electro-pneumatic inter- 
rupters, and operates on 230-60-1. 


Equipment of this type is cus- 
tom engineered to meet the spe- 
cific requirements called for by 
manufacturers of precision instru- 
ments. Pressures and tempera- 
tures are available over a wide 
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Control for 2 Motors Has ‘Off’ In Center 


@ Designed primarily for air 
conditioning and heating installa- 
tions, new maintained contact A.C. 
switches that can be used for the 
alternate control of any two 
motors or for any applications 


double throw, center “off” switch | 


controls, were introduced recently 
by Pass & Seymour, Inc., Dept. 


AHERN, Solvay Station, Syracuse _ 


ee ae 
The “off” 


at either end. 


A fiber insulating wrap-around : 


is assembled under the switch 
cover and can be folded down 
over the terminals to protect the 
wiring when switch is installed in 
small enclosures. 


Control is either by standard 
toggle or lock type handle, both 
fit openings in standard wall 
plates. 


Available in single or double 
pole, each has brown, ivory, or 
lock type handle. Single gang 
ivory Uniline and .040 in. brush 
brass wall plates with suitable 
marking are provided for air con- 
ditioning installations, according 


position is at the 
center of the handle throw with | 
the two circuits being energized | 


Deihenté Diffusers 
Have More Free Area 


@ Two new baseboard diffusers, 
each providing at least 25% more 
free area than comparably sized 
models, has been announced by 
Auer Register Co., Dept. AH&RN, 
6600 Clement Ave., Cleveland, 
Ohio. 

Added to Auer’s “Perfusaire®”’ 
line, the new “300” Series, 2 and 
4-ft baseboard diffusers offer low 
resistance and maximum throw 
and spread. In appearance and 


F design they match their respective 
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“In my town, most air conditioning and re- 
frigeration buyers prefer cooling towers for 
their installations. But local water condi- 
tions are pretty hard on the fill. Fungus and 
algae grow fast and furious—so fast that the 
accumulation actually blocks air flow and 


cuts tower capacity! 


“After trying several makes, I standard- 
ized on H&M Cooling Towers. The wood 
fillis specially treated with creosote applied 
under pressure, and water plants and ani- 
mals can’t live on that! That’s why the 


Halstead s Mitchell 


Halstead & Mitchell towers carry a 20-Year 
Guarantee on the wetted deck against fail- 
ure due to fungus attack or rotting.” 

If you want towers that will last, and 
need a minimum of care, you should find 
out about H&M towers. Call your local 


parts wholesaler or write for Bulletin EC- 


burgh 22, Pa. 


500 (Propeller Fan Towers, 3 to 150 tons) 
or Bulletin ECKB-601 (Centrifugal Fan 
Towers, 5 to 30 tons). Halstead & Mitchell 
Co., Dept. H-82 Bessemer Building, Pitts- 


Cooling Towers + Air-Cooled Condensers ¢ Air Handlers and Coils « Water-Cooled Condensers 


Export Representatives: Sabal-Kielmann, Inc., 15 William St., 


wh damages meas 


i RENNER fet pr 
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New York 5, N. Y. 


base intakes. The new units are 
available for perimeter installa- 
tions of any desired capacity for 
heating or combination heating 
and cooling systems. 

The 4-ft unit, No. 348, has 47 
sq in. of free area. Number 324, 
the 2-ft unit, has 23.5 sq in. of 
free area. 

Furnished in Bufftone enamel 
finish, the two units have list 
prices of $7.95 for No. 348 and 
$5.80 for No. 324. Usual Perfus- 
aire® discounts will apply. 

Also available in the new “300” 
series are high capacity commer- 
cial units for restaurants, office 
buildings, schools, etc. List prices 
for these are $9.35 for No. 348-S 
(48 in.) and $6.95 for No. 324-S 
(24 in.). 


Want More Details ? 


ADDITIONAL details on 
products that are described 
on these pages may be ob- 
tained by writing the manu- 
facturer at the address given 
in each What’s New story. 


Reach-Ins Available 
In 3 and 5-Door Models 


@ New 3-door and 5-door wide 
low temperature reach-in freezers 
for the display of frozen foods or 
ice cream have been announced by 
McCray Refrigerator Co., Inc., 
Dept. AH&RN, Kendallville, Ind. 

The new models, which have 
triple “Thermopane” hinged glass 
doors, can be used singly or in 
combinations to make continuous 
installations of any number of 
doors except seven. They feature 
vertical display which allows more 
facings in less floor space. There 
are four tiers of shelves plus 
baskets for fruit juice. 

Other announced features are: 
“Multi-level display places high 
profit merchandise at eye-level 
height; department expansion is 
made possible by adding units on 
either side of an existing installa- 
tion; stainless steel door framing 
and lighting create an attractive 
appearance and stimulate sales.” 
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@ A new coupling, for use with 
Transite air duct, has been de- 
signed by Johns-Manville, Dept. 
AH&RN, 22 E. 40th St., New 
York 16, N. Y., to meet FHA Re- 
vision No. 3 to its Minimum 
Property Standards. 


Downflow, Gas-Fired 
Furnace Saves Space 


@ A new space-saving downflow- 
design gas-fired furnace has been 
announced by Day & Night Mfg. 
Co., Dept. AH&RN, 855 Anaheim- 
Puente Rd., La Puente, Calif. This 
addition to its “Compact” furnaces 
completes a line which already in- 
cludes upflow models in six capaci- 
ties from 70,000 to 120,000 Btu, 
and horizontal models in four sizes 
from 80,000 to 125,000 Btu. 

The new compact downflow 
measures only 51 in. high, 26 in. 
deep, and 16%. in. or 20%, in. 
wide (depending on capacities). It 
is available in three sizes: 80,000, 
100,000, and 120,000 Btu. Each size 
is available in a straight heating 
model, or in a high capacity air 
conditioning model (equipped with 
extra capacity blower and high 
velocity permanent filters). 


Three-Fan Unit Cooler 
Offers Larger Capacity 


@ Bohn Aluminum & Brass 
Corp. has added a new, larger 
capacity three-fan unit to its “Top- 
Aire” unit cooler line, manufac- 
tured by the Danville Div., Dept. 
AH&RN, Danville, Il. 

The unit adds a fourth size of 
3,000 Btuh capacity at 10° t.d. to 
the 1,000, 1,300, and 1,700 Btuh 
sizes already in the series. 

Featuring low silhouette design, 
the Top-Aire unit cooler is used by 
cabinet manufacturers in display 
type refrigerators. Flat and only 
“4% in, thin,” it mounts in the 
top of a refrigerator and makes 
the entire top shelf area usable. 
Because of the Top-Aire line’s 
compactness, it is also used in 
back bars and under counter cabi- 
nets—-wherever space is scarce. 


More details on the products 
described on these pages may 
be obtained by writing the 
manufacturer at the address 
given in each story. 


The new “Ductite” coupling as- 
sures a water-tight joint when 
used with J-M _ asbestos-cement 
duct. 

Revision No. 3 calls for a re- 
striction in the type of duct mate- 
rial acceptable for use below ex- 
terior finish grade and provision of 
watertight joints in such service, 
and bans taped and cement-grout 
joints in such service. 

The combination of J-M’s new 
Ductite coupling and Transite air 
duct is designed to meet every re- 
quirement of this revision. 


Specifically, the new coupling is 


a reinforced product using in- 
organic asbestos, bonded with 
waterproofing ingredients that 


make a strong, tight seal. It is 
highly resistant to corrosion, as 
well as being fungus and termite- 
proof. 

The Ductite coupling is self- 
sealing with the Transite ducts 
and fittings it joins. 

Ductite couplings are available 
in Transite air duct sizes from 3 
to 12 in. 


Makes Offset Bends 
In Two Seconds 


@ A new bender that in two 
seconds makes offset bends in %- 
in. E.M.T. for entering switch and 
junction boxes, fuse boxes, and 
other outlets is announced by 
Greenlee Tool Co., Dept. AH&RN, 
Rockford, Ill. 

Both bends of the offset are 
formed simultaneously simply by 
pressing down on the handle. 

Called the “Little Kicker,” the 
new No. 1810 Greenlee bender as- 
sures tailored installations where 
l4-in. E.M.T. conduit is used. It 
weighs only 5% Ibs and is easily 
carried and operated by one man. 


Control Goes from Heating to Cooling and Back 


@ For use on any zone con- 
trolled air or hydronic year-round 
heating and cooling system is a 
new “Zone-A-Trol” heating-cool- 
ing control panel and _ selector 
switch that lets you switch over 
from heating to cooling cycle and 
back again by simply setting the 
selector switch to the cycle de- 
sired. 

It is designed to eliminate the 
need for special heating and cool- 
ing thermostats and other change- 
over controls. 

This control makes the en- 
tire changeover automatically, 
says Econo Products Co., Div. of 
Viking Instruments, Inc., Dept. 
AHERN, East Haddon, Conn. 

When the selector switch is 
changed from heating to cooling, 
the motorized control panel auto- 
matically cuts the burner off and 
cuts the compressor in. It also 
automatically reverses the action 
of all thermostats so that zone 
controls open on temperature rise 
instead of temperature drop. 


When the selector switch is 


* 
* 
« 
* 
* 

. 

* 

* 

« 
* 


turned back to “heat” position, all 
changeover operations are auto- 
matically reversed back. 

For mild weather ventilation on 
air systems, the selector switch 
and control panel provides for the 
control of a separate ventilating 
damper actuator which may be in- 
stalled in a ventilating duct con- 
nected to an outside air source. It 
will open only when the selector 
switch is in the “off position. 
All dampers open regardless of 
thermostat settings to provide 
fresh air ventilation throughout 
the system. 


already has the answers — 


that water. 


C 


IS WATER TREATMENT 
A HEADACHE FOR YOU? 


With Chemicator you don’t need to be an expert on water treatment. Chemicator 


* 
Ss 


An analysis of the water in your area is all Chemicator needs. 

Chemicator will provide the proper arrangement of chemicals in briquette 
form to automatically and properly treat the water in your customer's cooling 
towers and evaporative condensers. 

Send for 12-page illustrated brochure. 


CHEMICA TOR is the modern answer for positive chemical control of recirculating 
water in cooling towers and evaporative condensors whether units are 5 or 300 tons. 


CHEMICATOR takes the guesswork out of water treating. As water varies in 
different localities, so does the chemicator prescription vary in the treatment of 


CHEMICATOR is simple in design—inexpensive to install and operate—ready 
to perform a life-time of trouble-free service. 


Distributed locally in many areas. 


CHEMICATOR DIVISION - ERLEN PRODUCTS CO. 
700 SO. FLOWER STREET. BURBANK, CALIF. 


17 


i ‘Ductite’ Coupling Meets New FHA Requi a a 
uctite Coupling Meets New equirement “\ Via = 
— eas dere eee 
f wid ae 5 AS : mn EF oo > * Se Tray 
‘ Pe _ — eis : oa ee Lassi ._ bed eee 
i . ae ae SS ei. * < ® gate 
a .. ———e Br —— ‘ Py a Bog tee 
, 3 as nee soon ee a Fa We *. re a ee aes 
mie ck Scie 2 ca ac ee Ge a bm in : *- ‘ asses 
' A ph ae pen te Be aia ae lies - hao! alee “ad mi ¢ 3 _* j ets 
+ Sue. tee ie eae ene! ee * 7 ae as 
ie de ty il = oe nag ’ as cn . Nae te 
7 a —— Se. 
a. ee ae 
ae ee: ee fs 
: ue 
Cie 
> gti 3 
2 an ss gi 
: > im a >. 
a ee ean tye! ee 
a Beit” hee 3 Z ce oe 
a ; “sei ~ we gy ig gion os ee 
: a ' a eZ 2 ities be 
= bey : eed N — eS? : 
= to “aa : Ke => - ) pe ta ¥ 
SS = "a . S - 4 gers % 
= ~ gee ae » : 4.) is 
——| ~~ { 4 : ag _ 
ie ; ‘a, 4 - e . - é 
- “hy . > naemmenniel - | “ 
: _ (5 rei lel, fA | | | 
m «Avir. Serviceman. 
as : : “e ‘ C1 | } } ; Ee , 7 
a f ~~ ae Banerns % : } / : iif % 
: 4 { ’ ! ; £ . : 
| : : e | i eS 
. ay aie ; : ees | ; ‘ j 3 s oe 
es i ee 
= - wet bog ee 
a | se - cs oe 
a ee ae: 
| : ; § . ae 
= | i : z i Zz oa oe Ta 
" \ — oe a F : - - a Rey 
iS \ *% 4 7 tae bees tic 
Sa | \ } Tae “Sars 
; viola” Ye age «: 
adi: Sue .* ‘ ihre ba 
crise A oa ¥ > ] dl 4 AR ee 
Baie ‘ . | eee : 
a : eat ieee i. 
eR igh a ee aed a bore f _— : oan 
«a ee | “ 
roa | - _— = a ’ ee ' 
A e 4 , & a : 
| =e 5 £3 ier Si : 
| me ¢ zs 
| Y 3 ; : 
| } nis. ; 
| aay =k 
‘ : Suen Secs 3" - 
if ate a on = ; a 
, : _ d 
‘ | 


Air Conditioning, Heating & Refrigeration News, August 21, 1961 


Task Force Tours Country 


Check of Similar Installations Proves Out Engineering Plans 
Designed To Assure Maximum Rental Area In Lee Tower 


LOS ANGELES—tThe Owner- 


table also precluded extensive 
sub-level parking facilities. Roof 
of the building is to be used as 
a helioport. 

Because parking space _re- 
quired the first six floors above 
grade of the new structure, it 
was economically necessary to 
provide a maximum amount of 


a ee 


Builder’s problem: To provide 
all the desired modern facilities, 
including flexible air condition- 
ing and at the same time get 
maximum net rental area out of 
the structure. 

The Air Conditioning Engi- 
neer-Contractor’s problem: to 
j plan a system that would solve 
the Owner-Builder’s problem. 


New Concepts In 
Machinery Installation, 
Air Distribution Practices 
To resolve these problems, 


neering task-force team which 
traveled the nation extensively 
to check on proofs of some of 
their creative engineering meth- 
ods. This resulted in the appli- 
cation, on the project, of some 
entirely new concepts in ma- 
chinery installation and air dis- 
tribution practices. 


The building involved is Lee 
Tower, constructed on fashion- 
able and flourishing Wilshire 
Blvd., over a section of the 
historic La Brea Tar Pits with 
its ever forming gas and low 
water table problems. This latter 


rentable space on the upper 16 
floors of the 22-story tower por- 
tion of the building. The solu- 
tion was to put all air condition- 
ing machinery in a_ roof-top 
equipment room approximately 
280 ft above the ground. 

So far as the ACCO air condi- 
tioning engineers could ascertain, 
this had never been done before 
in California with a lightweight 
concrete, steel, and curtain or 
window wall type of building. 
Until 1957, Los Angeles building 
codes had prohibited any struc- 
tures from being more than 150 


LEE TOWER air conditioning 


Air Conditioning Co., Ine. 
(ACCO), headquartered in Glen- 
dale, Calif., made use of an engi- 


t was ted on roof to conserve rentable 
Roof-top installations are unusual in California with lightweight concrete, 
steel, one. curtain or wate wall type construction. 


ft. in height. 


Many Buildings 
Studied by Team 


To prove out its plan, the 
ACCO engineering team toured 
the nation for confirmation of 
ideas, and to study major new 
buildings where similar methods 
may have been used. These in- 
cluded the Seagram’s and United 
Nations and other major build- 
ings in New York; major struc- 
tures in Dallas, Fort Worth, and 
Houston, Texas; also in Cleve- 
land, Chicago, and in Oakland 
and San Francisco. Many of the 
chief building engineers, design 
engineers, tenants, and owners 
of these buildings were inter- 
viewed, both as to method and 
to ultimate satisfaction. From 
each building ideas were modi- 


9 —e 


circumstance precluded putting 
air conditioning equipment in 
the basement. The surface water 


space. 


“AQUATROL ELECTRONIC 


WATER R CONDITIONER 
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High Net Rental 
Area Resulted 
Lee Tower has a net rentable 
office percentage of 87% of all 
gross office floor space, exclud- 
ing garage space—an exception- 
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tween owner, architect, general 
contractor, and the air condition- 
ing designer-contractor. Though 
the original planning was started 
in 1955, by working with an air 
conditioning engineering con- 
tractor firm, major changes to 
the plans brought about by mod- 
ern approaches to the many 
facets of an air conditioning 
system were installed up to as 
late as six months before tenant 
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Vice President 


ELIMINATES... 


1 Clogging of screens! 

2 Corrosion-causing bacterial slime! 

3 Algae growth throughout system! 
4 Fungus deterioration of tower wood! 


PATS. PEND. 


FOR MORE INFORMATION, MAIL THIS COUPON TODAY! Makes Motor 


AQUATRONIC Industries Inc. 

5 Chemical damage to unit! Box 2, Culver City, California DRIVEN 
AQUATROL can pay big Send me more information about APPLIANCES 
dividends in time and dollars! AQUATROL! 

Sell AQUATROL with your : NAME ~ yee 

next water tower installation! - 

= q 2 ADDRESS PARTE TORS 
Another exciting product from 

Aquatronic Industries Inc. ... where the *A trademark of Aquatromic | CITY ——__ STATE ~~~ raaaara eee 
future is now... electronically! industries inc., Los Angeles, California ACN 8-61 " 
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CARRIER centrifugal chillers 

provide cooling. Note pneu- 

matic mounts to absorb 
noise and vibration. 


occupancy. In this way we as- 
sured ourselves a truly modern 
air conditioning system.” 

A good example of this co- 
operation was that the structural 
steel design took place simul- 
taneously with the ductwork 
design to minimize conflicts dur- 
ing the construction phase and 
to lessen between the floor space 
required for ductwork, piping, 
temperature controls, and other 
parts of the system. 


To conserve rentable space,¢ 


supply air is forced down to the 
various tenant floors from the 
equipment room through high 
velocity ductwork at velocities 
up to 6,000 fpm from where it 
is distributed on each floor into 
ductwork carrying the air at 
conventional velocities. ‘Double 
duct” hot and cold main supply 
ducts on each floor provide cus- 
tomized air distribution and 
Powers Regulator Co. tempera- 
ture controls for every tenant 
and his future possible needs. 


Bidg. Height Lowered by 
Combining Conventional, 
High Velocity System 
Total height of the building 

was said to be lowered by as 
much as 20 ft by use of this 
combination high and conven- 
tional velocity system. An addi- 
tional 4,000-5,000 sq ft of total 
rental area on the tenant floors 
was gained by use of high ve- 
locity air shafts. 

Supply air approximates 
213,400 cfm developed through 
three individual high velocity 
fan systems. Basic air distribu- 
tion system consists of high 
velocity air delivered in high 
velocity air shafts to Connors 
“Pneumavalves” on each floor; 
these valves reducing the air 
supply to low velocity for double- 
duct distribution on each floor. 

The Pneumavalves serves a 
triple purpose: (a) to reduce air 
velocity; (b) to control static 
pressure; (c) to attenuate ob- 
jectionable noises. 

Entire temperature control 
system was designed and in- 
stalled by Powers Regulator Co. 
Thermal insulation subcontrac- 
tor was Accurate Insulation Co. 


FOR REFRIGERANT 


J\ _ HANDLING 
AF & MEASURING 
EQUIPMENT... 


harging Stations * Charging 
Boards * Portable Refrigerant 
Measuring Tubes * Charging Hoses 
and Valves * Oil and Methanol 
Measuring Tubes * Quick Couplers 
* Tank Stands * High Vacuum Pumps 
* Manometers * Vacuum Gauges 
) SEE YOUR WHOLESALER 
OR WRITE US. 


’ AIRSERCO MFG. COMPANY 
3875 Bigelow Blvd. - Pgh. 13,Pa 


Vibration Elimination 
Method Borrowed from 
Transportation Field 


A major technical problem 
was elimination of vibration and 
noise transmission through this 
modern lightweight structured 
building. ACCO engineers turned 
to the transportation industry 
and borrowed pneumatic air 
springs such as used on large 
trucks and airplanes, but never 


before used on a building of this 
size. These pneumatic mounts, 
built for ACCO by General Tire 
Co., eliminated almost entirely 
vibration and harmonics prob- 
lems that have often plagued 
high rise building installations. 


Cooling effect in the air condi- 


& tioning system is supplied by 


two 325-ton Carrier hermetic 
centrifugal refrigerating ma- 
chines. Air filtration is accom- 
plished by Farr “Roll-Kleens” 
made up of eight individual units. 
Utility blowers and Recold coils 
were used. 

Heating is by two 80-hp 
Webco-Ray boilers. Sun control 
is by heat absorbing glass and 
floor to ceiling fibrous glass 
drapes furnished by Glass Fab- 
rics, Inc. Flexible air distribution 
with the integrated ceiling was 
by Roberts diffusers with remov- 
able cores. 

Joy Axivane fans were used 
for return air and a Fluor 


Commercial Air Conditioning 


double-flow high impact poly- 
styrene fill cooling tower was 
installed on the roof. 


Some Major Items That 
Required Consideration 


Major considerations were 
given to adequate elevator shaft 
and equipment room ventilation; 
under-street and garage ventila- 
tion and exhaust system; return 
air noise abatement; partial 
standby equipment; sound trans- 
fer problems between suites; 
excessive roof loads; water 
treatment; together with owning 
and operating costs. 


ACCO vice president and 
registered mechanical engineer, 
Kenneth D. Simon, directed de- 
sign and installation aided by 
ACCO design engineers headed 
by Chief Engineer Harry Haaver- 
sen and Charles Anderson, 
Harold Kushner, and Walter 
Wyatt. Sound control and vibra- 
tion elimination was engineered 


by Paul S. Veneklasen, director 
of Western Electro-Acoustic 
Laboratory, and Frank Baudino, 
structural engineer. 

Air Conditioning Co., Inc. 
(southern California) is now in 
its 27th year of existence. In 
that time it has installed over 
5,100 complete commercial and 
industrial air conditioning sys- 
tems. It has its own sheet metal 
and piping facilities and has 
been a direct franchised distribu- 
tor of Carrier Corp. since 1945. 
President of ACCO is Ira P. 
Fulmor and senior vice president 
is Bert P. Stern. 


Armstrong Furnace 
Names Alger-Thomas 


COLUMBUS, Ohio — Arm- 
strong Furnace Co. has ap- 
pointed Alger-Thomas, Inc., De- 
troit, as distributor for Arm- 
strong heating and air condi- 
tioning equipment in the Detroit 
and southeastern Michigan area. 


QUALITY FEATURES 


Lower operating costs 


entire evaporator 
Simple, low-cost installation 


nated, water-proof, 


plated tubes 
Heavy gauge aluminum case 


it 
WAH 
th 


Minimum temperature rise during defrosting 
Adjustable defrosting time and frequency 
No excess heat or moisture load 


Higher efficiency of evaporator unit 
Melts frost from inside out — heat applied throughout 


Drip pan is electrically heated by a carbon impreg- 
molded 
drainage of melting ice and water — prevents freezing 


Larkin patented Cross Fin coil — staggered electro tin- 


Self-locking nuts; vibration-proof assembly 
Standard motors with thermal overload protection 
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Low initial cost, simplicity of installation, good service— 
these are the points that earned Larkin Low Temperature 
Humi-Temps a reputation throughout the free world. 


HOT-GAS DEFROST 
Standard LT units, mullion units and wall units are avail- 
able with Larkin’s patented Frost-O-Trol® Hot-Gas De- 
froster. It is simple, effective, fool-proof, completely 
automatic, A factory-installed metering orifice prevents 
slugging of refrigerant into compressor—making extra 
tanks, reversing valves or re-evaporators unnecessary. 


ELECTRIC DEFROST 
Sealed electric heaters embedded in the coil defrost by 


radiation, conduction and convection in the LARKIN ELT 
—Electric Defrost Low Temperature Humi-Temp. Top 


pad — assures sitive 


efficiency, low operating cost are assured, 


See your wholesaler, or write 
for bulletins 1032, 1055, and 1056 


aa 1699 © MUrray 8-3171 


ATLANTA 1, GEORGIA 


19 


2 “aa 
: me 
a : ae 
Lea Renee 
ee 
se . paae: 
= rr a | 
fp ac ae se Hd DH PP ie 
i . ma HH) | | | Hi | ig 
ee Cd 
MTT i ie 

| : deedeeter ce ™ | 
; | a TOT Ai i “ 
a th: == ee - ‘ =o 

| You'll like LARKIN ! s 

. ou'll like for zero and lower! a 

= i, ; 

Yoo - q ee 

ar, | & jen, | 

Det Weta = : 
| 7 rt as aS 

~Y ” 
e 

| | rs 00S 
Sh e ¢ . ie 

, | 7 ~=—S gs £Y) 5 : 

ti . 3 wN X )) » 3 we 
gs om se a 
. | ee * amir ies awe 2 i 
3 | . in — . 
| es GTS lh reg a 

| 1 


Air Conditioning, Heating & Refrigeration News, August 21, 1961 


Minnesota BHC Blankets Twin City BH¢ Develops 3 
Area With Information on Hydronics 


MINNEAPOLIS—Carl Finley 
of the National Assn. of Plumb- 
ing Contractors helped the Min- 
nesota Better Heating-Cooling 
Council wrap up its first promo- 
tion year by returning to his 
home state to tell the hydronics 
story on the “Good Morning 
Minnesota” television show of 
WTCN-TV. 

Additionally, in an exclusive 
newspaper interview and in his 
remarks to the council member- 
ship, Finley noted the probable 
beneficial effects for hydronic 
businessmen of the bill author- 
izing 25-year FHA-insured re- 
modeling loans to be enacted 
this summer. 

As principal speaker at the 
council’s meeting, Finley, then 
NAPC president, also officiated 
during the induction of new offi- 
cers and presentation of a 
plaque for meritorious service to 
outgoing President B. J. Mul- 
cahy by his successor, D. Gregg 
Knapp. 

Including Finley’s television 
appearance, Minnesota TV 
watchers have seen a total of 11 
programs on behalf of hydronics 
during the council’s first year 
of operation. 


Besides an array of hydronics 


experts on TV programs, the 
council, under the leadership of 
Muleahy, has spread the hy- 
dronics message throughout the 
Twin Cities area by exhibiting 
five hydronics homes at last 
Fall’s Minneapolis Parade of 
Homes, it was pointed out by 
the council. 


Other council activities have 
generated a steady stream of 
publicity in Minneapolis and sub- 
urban newspapers. In addition 
to large space ads in the Minne- 
apolis papers, the council has 
run over 150 “teaser” type ads 
in suburban papers and distrib- 
uted over 1,200 bumper stickers 
reading “INSIST ON HYDRON- 
Ics.” 

Also, over 39,000 people at the 
Northwest Lumberman’s Show 
saw the BHC film “You Earth 
People!” 

The hydronics cause in Minne- 
sota is buttressed by support 
from allied industry groups. In- 
cluded as active members in the 
Minnesota BHC are the Minne- 
apolis and the St. Paul Mechan- 
ical Contractors Association and 
Plumbing & Heating Contrac- 
tors, the Pipefitters Unions 
from both cities, and the Minne- 
apolis Gas Co. 


and Maintenance Practices.”’ 


BURNOUTS — SUPERHEAT — OIL BURNER SERVICE — 
ELECTRICAL TESTING 


will be among the subjects discussed in the Sept. 4 issue of the 
NEWS which will place special emphasis on ‘‘Modern Installation 


New Sales Tools 


NEW YORK CITY — Three 
new sales tools have been de- 
veloped by the national Better 
Heating-Cooling Council for use 
with the BHC Builder Sales Kit. 

The kit, introduced last year, 
is a complete hydronic promo- 
tion ‘package’ which has been 
used successfully by contrac- 
tors, wholesalers, and manufac- 
turers in building new home 
sales and profits, according to 
the council. New tools developed 
for the kit include: 

Lawn Sign for Model Homes 
—“Quality-Plus Hydronic Heat- 
ing’ is the theme featured on 
this 15 in. by 20 in. lawn sign. 
Weather-resistant enamel paints 
are used in red, grey, black, and 
white. Sign is sturdy ‘“Mason- 
ite,” with holes top and bottom 
for attachment to lawn stake. 
Price: $2 each. 

Baseboard-Boiler Stickers — 
A set of three self-stick signs 
tie in with the ‘“Quality-Plus 
Hydronic Heating” theme, but 
each sticker highlights a differ- 
ent hydronic benefit. Colors: 
same as in lawn sign. Price: 5 
cents each, or 15 cents for set 
of three. 

Hanging Mobile Sign — This 
four-piece, six-color mobile sign 
which rotates with natural air 
currents can also be used in- 
side the model home to spotlight 
the hydronic heating system. 

Mobile sign can also be hung 
in a contractor’s showroom as 
an eye-catcher to build interest 
in hydronics. Ample space is 
provided for contractor’s name 
and personal message. Price: 
$4 each. 


THE QUALITY LEADER IN CONDITIONING AIR 


ot 


AIR CONDITIONERS 
AND HEAT PUMPS 


ROOM AIR 
CONDITIONERS 


REMOTE 
CONDENSING 
UNITS 


BLOWER 
COILS 


COMMERCIAL 


AIR CONDITIONERS 


“A” COILS 


The Complete Comfort-Aire 
line provides one depend- 
able source for quality Air 
Conditioners and Heat 
Pumps. 


Remote Condensing Units 
from 2 H.P. to 20 H.P. Re- 
mote Heat Pumps from 3 
H.P. to 10 H.P. 


Self Contained Package Air 
Conditioners and Heat 
Pumps in 2, 3, 4,and 5 H.P. 
with matching Electric Duct 
Heaters. You'll like the mer- 
chandising program de- 
signed to help you sell. 


WRITE TODAY TO: 


HEAT CONTROLLER, INC. 
1900 WELLWORTH AVE. 
JACKSON, MICHIGAN 


SELF 
CONTAINED 
PACKAGE 


REMOTE 
HEAT PUMPS 


PACKAGED 
HEAT PUMPS 


DUCT HEATERS 


eis 


COMMERCIAL 
HEAT PUMPS 


Grom the Giles of the News 


235 years ago... 


Ohio Public Service Co., an elec- 
tric utility, offered a three-part 
promotion program to promote air 
conditioning in new homes: (1) 
supplying outside signs calling at- 
tention to the air conditioning; 
(2) floodlight the homes without 
charge for a 10-day period; (3) 
inserting 25-line advertisements in 
local newspapers during the period 
that the air conditioned home is 
open for public inspection. 


Use of activated charcoal filters 
in connection with a 7%-ton air 
conditioning system eliminated the 
odor problem for an office located 
near a livestock yard in Oklahoma 
City. ... The St. Louis Statler 
hotel’s air conditioning system is 
featured in national advertisements 
of the hotel chain. 


C. R. Walgreen (drugs) and 
Philip Wrigley (chewing gum) 
were listed among the 30 pur- 


Poultry Producers of Central Cali- 
fornia. “We air condition all of 
our egg rooms in the warm weather 
areas and our eggs are picked up 
in refrigerated trucks. Refrigera- 
tion on the farm preserves the 
original quality in eggs.” 


“Contrary to the opinion of many 
operators, smoked, cured, and 
table-ready meats present the same 
problems of keeping quality and 
deterioration common to fresh 
meats. It is suggested that cooler 
and display case temperatures of 
27°F be used for all types of cured, 
smoked, and table-ready meats to 
reduce both shrinkage and deteri- 
oration,” a Swift & Co. research 
laboratory executive told the Super- 
market Institute. ... A 100-year-old 
“business block” building in Alton, 
Ill. was air conditioned using 
UsAirco “Modu-aire” units with 
chilled water supplied by a Bell & 
Gossett chiller operating in con- 
junction with a Schnacke compres- 
sor. 


chasers of residential air condi-@ 


tioners in Chicago in July... . 
Editor George Taubeneck, report- 
ing on his around-the-world trip, 
foresaw a bright future for the 
Israeli state in Palestine. 


Preliminary plans were being 
made for a trade show to be held 
in Memphis Nov. 11, 12, and 13 in 
connection with the conventions of 
the refrigeration parts and equip- 
ment manufacturers, refrigeration 
supplies jobbers, and refrigeration 
service engineers in Memphis on 
that date. . . . Methods of trans- 
ferring refrigerants to smaller 
cylinders as recommended by Ansul 
Chemical Co., Kerotest Mfg. Co., 
and Virginia Smelting Co. were 
explained and illustrated. 


10 years ago... 


Ruling of Florida’s attorney gen- 
eral that counties can use excess 
fees for air conditioning official’s 
offices may start a wave of air 
conditioning of Florida court 
houses. . .. A noted writer on the 
political scene says that air condi- 
tioning is changing the processes 
of legislation in The Nation’s Capi- 
tal, with legislators no longer 
reluctant to trust their judgment 
and to test their tempers during 
Washington’s hot and humid 
summers. 


Telephone operators in two Texas 
communities walked off their jobs, 
demanding that the telephone com- 
pany give a definite commitment 
as to when air conditioning would 
be installed. ... Problem of cooling 
IBM calculating equipment in an 
insurance company headquarters, 
complicated by the fact that the 
machines were to be moved fre- 
quently, was solved by installing 
packaged Carrier units which were 
moved with the machines. 


“There is a growing appreciation 
among all of the egg industry that 
refrigeration from the ranch to the 
consumer is important,” declared 
L. N. Thompson, egg department 
management for the world’s largest 
poultry egg market cooperative— 


G-E Outlets Offer 
Trim-to-Size Filters 


NEW CONCORD, Ohio—A 
“Trim to Size” filter that can 
be cut to fit almost any make 
or model air conditioner is now 
available from General Electric 
dealers and distributors, the 
company’s Parts Distribution 
Center here has announced. 


NEWS readers are invited 
to write to the editor giving 
their opinions on any subject 
of interest to the industry. 


“BLASTAIRE’ 
” BLOWER WHEELS 


Single and double inlet in 22 
dia. from 3274” to 15”; widths 
1” to15”. For maximum air and 
pressure in minimum space. 


OM, 
i 
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: “R” DESIG 
BLOWER WHEEL$ 


For heavy duty applications i 
oil burners, industrial ovens 
etc. Diameters 5%” to 125%” 
In steel, aluminum, stainles 
steel. 


xs & Reves 
- FA 
BLADE 


HOBRRAE 


High efficiency propeller fa 
for every application. 8 typeli 
in diameters from 6” to 48”. 


Inlet Rings and Housing A 
O7 also Availabl 


WRITE FOR FREE BROCHUR 
or send specifications to: 


INC 


CTURER 


Reveor 


ENGINEERS- -MANUFA 
251 Edwards Street 
Carpentersville, il. 
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Air Conditioner Sales Roundup- - 


(Continued from Page 1, Col. 2) 


ture seems to be about like 
this: 

The gain of 23% in manufac- 
turers’ shipments of unitary air 
conditioners including heat 
pumps (but exclusive of room 
units) that was registered in 
the first quarter, seemed to 
have held up and possibly im- 
proved somewhat in the follow- 
ing four months, according to 
best estimates based on infor- 
mation from manufacturers and 
components suppliers. 


Such information as was 
available from the field gave in- 
dication that gains of this 
proportion or greater were 
realized at the retail level. 

For example, the Electric 
League of Southern California 
reported that sales of all unit- 
ary — air conditioners for the 


first six months of the year in- 
creased 24% over the same 
period in 1960. 

It could be reasonably pre- 
sumed that unitary models for 
central installation increased 
more than room coolers. 

The report covering seven 
southern California counties and 
including 16 makes of equip- 
ment showed sales through June 
to be 37,875, as compared with 
30,556 for the first six months 
of 1960. Sales in June alone 
totaled 11,989 units. 

Whether room air conditioner 
sales by Sept. 1 will have 
pushed past the 1,250,000 retail 
sales total estimated for the 
last “air conditioning year” 
(ending Aug. 31, 1960) is a big 
question mark. Into the middle 
of July most manufacturers ad- 
mitted the probability that sales 
“< were running somewhat behind 


@ FULL FLOW 

% SELF ADJUSTING 

@ POSITIVE SHUT-OFF 

% LEAK-LOK BONNET SEAL 
@ REPACKS IN USE 

% TEMPERATURE PROOF 


KEROTEST 
PACKED 


. GLOBE Ce 3 


VALVES 


**Packed”’ with quality and of rugged 
brass construction, these valves are 
ideal for refrigeration and air condi- 
tioning systems, oxygen (degreased), 
nitrogen, comp: airan i oo 
petroleum gases. weer: : 

signed for full flow. Floating disc 
for self-adjustment. 3. Quick seating 
disc for ease of operation. 4. Leak- 
proof with exclusive gasketing. 
5. Repacks under pressure with 
positive back seating. Maximum 
operating pressure 500 p.s.i.—maxi- 
mum temperature 200° F. See 


—*the 1960 figures. 


However, the late hot surge 
(New York City had 18 days of 
90° weather, most of it in late 
July and August) was moving 
room units. Some distributors 
reported the biggest movement 
to dealers in years. 

In St. Louis, July distributor 
shipments of room air condi- 
tioners increased 48% over 
July, 1960. This was about the 
best monthly increase for the 
year. Room air conditioners 
were the only item other than 
food freezers in shipments by 
appliance distributors to show 
an increase. 

Salvatore Giordano, Fedders 
Corp. president, has estimated 
that as of Aug. 5 factory- 
distributor inventory of room 
units totaled 715,000 units, con- 
siderably less than the 850,000 
units some observers predicted. 
This might drop another 40,000 
units by Sept. 1. 

This will still leave a sizable 
inventory to be merchandised 
with the 1962 line. It will offer 
some additional problems when 
the rating certification program, 
which the NEMA member 
manufacturers are sponsoring, 
goes into effect. 


How the “carryover” units 
will be treated in the certifica- 
tion program is something that 
dealers and distributors will be 
anxious to learn when details 
are made public next month. 

In the larger applied equip- 
ment, the rate of increase of 
between 5 and 10% which the 
industry has maintained for the 
past several years is apparently 
holding true again. 

Large package assemblies, 
both of the conventional type 
and the chilled water type, con- 
tinue to show the best gains. 


Dallas-Ft. Worth Home 
Cooling Sales Zoom 


Central residential air condi- 
tioning unit sales in the Dallas- 
Ft. Worth area zoomed to a 
high for the year in the week 
ended July 29. Sales had been 
at a high pace throughout all 
of July, and continued at a good 
level in the first week of August. 

The total for central residen- 
tial unit sales in the area for 
the final week of July totaled 
117 units, over 40% better than 
the previous high for the year, 
recorded for week ended June 
10. For the week ended July 15, 
the total was 78 units; for the 
week ended July 22, 69 units; 
and the week ended Aug. 5, 69 
units. 

This resume of sales was 
made possible through figures 
submitted by Texas Electric 
Service Co., Ft. Worth Div.; 
Dallas Power & Light Co.; and 
Lone Star Gas Co. 


Residential 

Week No. Total 
Ends Jobs Tons 
July 14 78 379.5 
July 21 69 227.5 
July 28 117 395 
Aug. 4 69 269 

Commercial and Industrial 
Week No. Total 
Ends Jobs Tons 
July 14 20 295 
July 21 28 382 
July 28 19 253 
Aug. 4 21 279.5 


Sparkman Tells Silver Shield Meeting 


Downgrading of Costs Will Be Key To 


Reaping Benefits of 


KANSAS CITY, Mo. — AIl- 
though an additional 4 million 
moderate-income families are 
expected to be eligible for hous- 
ing under the 1961 Housing Act, 
it will not be easy to meet this 
market unless cost of housing 
is downgraded significantly. 

That view was expressed here 
recently by Sen. John Spark- 
man, chairman of the Senate 
subcommittee on housing. 

He addressed nearly 1,000 
persons attending the official 
licensing of the Silver Shield In- 
door Comfort Bureau of Kansas 
City, making the bureau the 
first in Missouri and the 14th 
in the nation. 

“The new program,” he told 
the group, “presents a _ real 
challenge to the home building 
industry, to your industry, and 
to all others producing items 
that are contained in the home.” 

This is so, he indicated, be- 
cause despite the need for 
lower cost, “the moderate in- 
come family will want a com- 
fortable home and one with 
lasting quality. 

“If you help meet this chal- 
lenge, perhaps in the not too 
distant future, the majority of 
new homes will contain warm 
air heating systems bearing 
Silver Shield hallmarks,” Sen. 
Sparkman said. 


Home Improvement 

Program Explained 

The Alabama Senator also 
offered this explanation of the 
new home improvement and re- 
habilitation program. 

“It authorizes the Federal 
Housing Administration Com- 
missioner to insure loans up to 
$10,000 having a maturity of 
not to exceed 20 years for (1) 
property owners of both single- 
family and multi-family struc- 
tures located in urban renewal 
areas and (2) property owners 
of one to four-family dwellings 
outside urban renewal areas. 


1961 Housing Act 


“Loans authorized by this 
new provision would have ‘ade- 
quate security’ consistent with 
the risk involved. For example, 
‘adequate security’ for a small 
loan with a short maturity may 
be a promisory note, while ‘ade- 
quate security’ for a large loan 
with a long maturity may be 
the pledge of a life insurance 
contract, the pledge of other 
property, or a lien on the 
property. 

“Very generally,” Sen. Spark- 
man continued, “the new loan 
program may be distinguished 
from the old Title I program in 
this way. 

“The old program contem- 
plates somewhat minor repairs, 
that is the modernization of a 
kitchen or, perhaps, adding a 
new roof or back porch. 


New Program Contemplates 
More Extensive Changes 


“The new program, however, 
contemplates more _ extensive 
repair, including structural 
changes which would effectively 
rehabilitate the structure. 

“For example, under the old 
program, a homeowner could 
add a single item such as a 
warm air heating system. But, 
under the new program, while 
the homeowner is not precluded 
from adding such a system, it 
must be added in conjunction 
with the rehabilitation of the 
structure.” 

Officers of the new Indoor 
Comfort Bureau are Clem Alex- 
ander of the Johnson Furnace 
Co., president; Charles Double- 
day of Doubleday Heating Co., 
vice president; Paul Chamber- 
lain, Gas Service Co., secretary; 
and Edward C. Fox, Fox Fur- 
nace Co., treasurer. 

Directors are Clark Anderson, 
Kansas City Power & Light Co.; 
James Dukelow, Truog-Nichols, 
Inc.; and Herbert Haase, Blue 
Valley Heating & Air Condition- 
ing Co. 


Wholesaler: Pacific Metals, Ltd. Contractor, Frank Samuels Distributing Co. 


“We demanded the Best...and got it!” 


21 KRACK units at Harbour Meat Co. 
hold temperatures from -15 to +52 


.. according to Mr. Glenn Harbour, manager and partner, their meat packing 


plant in Tucson, Arizona, was designed and built from the ground up to assure 
retaining of meat quality through proper processing, cutting and aging. 
“Quality is extremely important—we raise our own prime beef and want to 
make sure it gets to customers in top condition. Since refrigeration can mean 
the difference between good and bad meat, we had to have units that would 
hold temperatures dependably, at reasonable cost. We found that KRACK 
standard production units filled our specifications to the letter.” 


Equipment installed 


your Kerotest wholesaler. 1 Ceiling mounted unit cooler FA750F 1 5-ton evaporative condenser 1AE5 
- ~ 1 Heavy duty water defrost unit 1 40-ton evaporative condenser 

R12 Series 7/e"-2'e" Forged Brass cooler ZE2000F with 9 circuits 4AE40 
RIO Series 2%"-4'e” Cast Brass 9 High efficiency unit coolers F1700ST 2 Air conditioning units for meat 

6 Heavy duty product coolers—— MA2100F cutting rooms CM400AC 


ST 


—\ a 


Write today and find out how KRACK can give you dependable 
low cost refrigeration and deliver performance at stated ratings 


REFRIGERATION 


APPLIANCES, INC 


Dressed beef being con- 
veyed from slaughter room 
to chill room. 


KR ack 


| 


REFRIGERATION APPLIANCES, Inc. 
901 West Lake St., Chicago 7, Illinois 


At right, one of nine 
KRACK F1700ST ceiling 
units hold room at con- 


stant temperature, humid- Manufacturers of Freon or Ammonia, ; ' i 
KEROTEST MANUFACTURING CO. ity level. Recirculated, Fi 
ey Ramaraevenee _ityleve oat eames FREE! new catalog of complete line 


Pittsburgh 22, Pa. 
21 
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at one 


1717 S. Wabash Av. 
Chicago 16, Ill. 


SPECIAL DELIVERY BY ROCKET? 


No. we aren’t using the new ballistic missiles yet, but maybe some day. In the meantime, 
Harry Alter gives you the fastest possible service. Your orders are handled with careful 
speed. Complete inventories and streamlined methods assure truly snappy service. 


We're Real Speciabists in 
REFRIGERATION ° AIR CONDITIONING - ELECTRIC MOTORS 
SUPPLIES and PARTS 


SAVE MONEY, time and effort by ordering from our new Dependabook, the 
most complete catalog of all. 250 pages. Over 10,000 items carried in stock. 
Wholesale only. Your orders filled really fast by mai!, or they can be picked up 


of our six big warehouses. 


Write on your letterhead for the 1961 DEPENDABOOK .. . 
Also our monthly Flyer of surplus and close-out Bargains. 
THE HARRY ALTER COQO., 


134 Lafayette St. | 
New York 13, N.Y. 
FREE PARKING AND FAST COUNTER SERVICE AT THESE 4 BIG WAREHOUSES 


2332 Irving Blvd. 
Dallas 7, Texas 


IN C. 


695 Stewart Ave., S.W. 
Atlanta 10, Ga. 


‘CLASSIFIED ADVERTISING | 


RATES for “Positions Wanted” $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

RATES for all other classifications 
$10.00 per insertion. Limit 50 words. 
20¢ per word over 50. 

ADVERTISEMENTS set in _ usual 
classified style. Box addresses count 
as five words, other address by actual 
word count. Please send payment with 
order. 


POSITIONS WANTED 


MANUFACTURERS’ AGENT covering 
northern California including Kern and 
San Luis Obispo counties and all of 
Nevada with the exception of Clark 
County with offices in San Francisco, 
San Jose, Fresno, Sacramento and San 
Rafael, California would like to take 
on a line of cooling towers, air cooled 
and evaporative condensers, Now han- 
dling a line of refrigeration and air 
conditioning equipment through 150 
tons. BOX A6819, Air Conditioning. 
Heating & Refrigeration News. 


SOUTH AMERICAN assignment 
wanted. Engineering, sales or special 
duty. Resourceful, experienced traveler 
(39). Heavy background refrigeration, 
air conditioning, metal fabrication, 
tooling methods. Know how to impro- 
vise. Locate South America extended 
period or travel out of U. S. office. 
Consider short term assignments and 
other world areas. Reasonable com- 
pensation open for discussion. BOX 
A6840, Air Conditioning, Heating & 
Refrigeration News. 


POSITIONS AVAILABLE 


TECHNICAL WRITER—Knowledge of 
air conditioning industry—Our firm 
handles majority of technical litera- 
ture for one of country’s major air 
conditioning companies. Send resume 
to THE ALLEN COMPANY, INC., 
1208 E. Market St., Charlottesville, 
Virginia. 


SERVICE MANAGER—To assume com- 
plete charge of Customer Service De- 
partment of a growing manufacturer 
of air conditioning and refrigeration 
compressors and condensing units. 
Must have several years’ experience in 
the industry. Send resume and approxi- 
mate salary required to DUNHAM- 
BUSH, INC., West Hartford 10, Con- 
necticut. 

EXCEPTIONAL OPPORTUNITY for 
export air conditioning and refrigera- 
tion engineers. Opportunity available 
for experienced air conditioning and 
refrigeration sales engineers to become 
associated with an expanding export 
department of a leading U. S. manu- 
facturer. Positions available in Beirut, 
Hong Kong and Mexico City. Qualified 
applicants must be bilingual and ex- 
perienced in field application engi- 
neering and sales promotion. Excellent 


company benefits and remuneration 
plan are provided for the successful 
applicants. Send fully detailed resume 
with photograph to DUNHAM-BUSH, 
INC., 179 South Street, Hartford 10, 
Conn., U.S.A. 


LABORATORY TECHNICIANS — Ex- 
perienced in the testing of air condi- 
tioning equipment for second and third 
shift operations. Permanent positions 
with well-established, employee-owned, 
independent organization serving large 
industry groups. Good pay plus shift 
bonus and recognition of responsible 
personal performance, Send resume to 
ELECTRICAL TESTING LABORA- 
TORIES, INC., New York 21, New 
York. 

MANUFACTURERS’ REPRESENTA- 
TIVE: to sell dealers and distributors 
a trouble-free line of automatic ice 
cube machines. Some choice areas still 
open. Contact: QUALITY MANUFAC- 


22 


TURING CO., P.O. Box 71, Chilton, 
Wisconsin. Phone 517, giving refer- 
ences, experience, other lines handled, 
territory covered or desired. 


SALES ENGINEER, technical gradu- 
ate or equivalent with air conditioning 
and refrigeration experience. Must be 
interested in calling on refrigeration 
and air conditioning manufacturers and 
jobbers. Starting salary based on 
experience, Write or call Bridgeport 
Thermostat Division, ROBERTSHAW- 
FULTON CONTROLS COMPANY, 155 
Hill Street, Milford, Connecticut. Phone 
number TRinity 8-1721, extension 271. 


MAJOR MANUFACTURER of heating 
and cooling equipment has requirement 
for an experienced sales engineer for 
assignment in the Des Moines, Iowa 
area, Send complete resume to A, J. 
Gilbreath, Regional Sales Manager, 
WESTINGHOUSE ELECTRIC CORPO- 
RATION, Air Conditioning Division, 
Box 3426, Merchandise Mart Plaza, 
Chicago 54, Illinois. 


SALES ENGINEER, technical graduate 
or equivalent with refrigeration and 
sales experience. Age 23 to 36. Inter- 
esting work calling on contractors, 
wholesalers and air conditioning and 


refrigeration manufacturers in estab- 
lished territories for a nationally 
known control manufacturer. Starting 


Salary based on experience. Replies 
should contain complete resume of 
education and experience. All replies 
will be kept confidential. BOX A6829, 
Air Conditioning, Heating & Refrigera- 
tion News. 


WHOLESALE SALESMAN — Carrier 
distributor, exclusively wholesale, in 
Northern Ohio requires an experienced 
salesman qualified to sell a broad line 
of applied, packaged and residential 
equipment in a Metropolitan territory 
with substantial sales volume. Com- 
pensation includes salary and over- 
write, Submit complete resume. BOX 
A6830, Air Conditioning, Heating & 
Refrigeration News. 


SALES ENGINEER — Major national 
brand air conditioning manufacturer 
has pending opening for full line sales 
representative in Arizona/New Mexico 
market. Proven sales experience with 
furnaces, packaged cooling, heat pumps 
and field assembled equipment manda- 
tory. Attractive base salary, bonus, 
and expenses with real future oppor- 
tunity. Send brief resume to BOX 
A6833, Air Conditioning, Heating & 
Refrigeration News. 


REFRIGERATION SALES Engineers 
in progressive expanding corporation. 
Experienced in ammonia and Freon 
work. Salary commensurate with 
ability. Boston headquarters. BOX 
A6834, Air Conditioning, Heating & 
Refrigeration News. 
REFRIGERATION INSTALLATION 
and Service Men—ammonia and Freon. 
Top rates—steady year around work. 
Boston headquarters for New England 
area. BOX A6838, Air Conditioning, 
Heating & Refrigeration News. 


EQUIPMENT WANTED 


WANTED — BRUNNER compressors, 
R10000, R20000, NR10, NR20, NR30— 
new or used. A, GATZ SUPPLY COM- 
PANY, 4204 North Lincoln Avenue, 
Chicago 18, Illinois. 


WANTED — WATER cooled packaged 
air conditioners, fifteen 744 tons, fifteen 
5 tons, three 3 tons; any make, model 
or year, but must be new and carry 
five year warranty on compressor; 
quote lowest possible prices and en- 
close specification sheets for quick, 
cash sale. BOX A6836, Air Condition- 
ing. Heating & Refrigeration News. 


EQUIPMENT FOR SALE 


BRAND NEW icemaker pump motor 
and impeller repair kits for Scotsman 
Carrier $18.00 at Kesco wholesalers 
coast to coast. Bronze replacement ice- 
maker pumps for York Carrier $29.95. 
Hose connection adaptors for York 
Carrier $1.00. Complete line condensate 
pumps from 10’ to 50’ head, 115-208-230 
volts. Catalog. KESCO, Jamaica 13, 
Re 


ATTENTION REFRIGERATION Serv 
icemen. Send for catalog listing values 
in refrigeration and air conditioning 
parts, relays, capacitors, compressors 
Savings up to 50%. WALTER W. 
STARR, 2833 Lincoln Ave., Chicago 13, 
Illinois. 


BUSINESS OPPORTUNITIES 


FOR SALE, Small refrigeration sales 
and contracting firm. All of the busi- 
ness that one man can handle. Possible 
growth if so desired, Located in north- 
west, within fifty miles of the best 
hunting and fishing in the United 
States. Sale price will be less than 
average one year net income, Sale 
price will include late model, well- 
equipped truck, BOX A6826, Air Condi- 
tioning, Heating & Refrigeration News. 


FOR SALE: Southern California, near 
Los Angeles. One man commercial re- 
frigeration service business. No fix- 
tures, no domestic, little air condi- 
tioning. Gross first seven months 
seventeen thousand dollars, net ap- 
proximately thirty per cent. Estab- 
lished eleven years. Two men could 
soon develop this into a good busi- 
ness. BOX A6835, Air Conditioning, 
Heating & Refrigeration News. 


GOING SALES and service business, 
refrigeration and air conditioning. Con- 
sists of general across the board serv- 
ice. Service crew requires little man- 
agement. Area suitable for expansion 
of business. Present owner tired—- 
wants to retire. Good franchises avail- 
able. $150,000.00 gross per year with 
nominal effort. Emphasis on _ sales 
could better than double this. Lo- 
cated Southern California near Los 
Angeles. Long established history and 
prestige position. No blue _ sky. 
$10,000.00 could handle. BOX A6839, 
Air Conditioning, Heating & Refrig- 
eration News. 


MISCELLANEOUS 


NO GLAMOUR maybe, but Commercial 
Refrigeration is vital to our existence. 
Learn how to install and service it 
by reading K. M. Newcum’s three 
volumes C-1, C-2, and C-3. Only $1.50 
each. See your wholesaler or order 
from BUSINESS NEWS PUBLISHING 
CO., Dept. B, 450 W. Fort, Detroit 26, 
Mich. 


ATTENTION SERVICEMEN — More 
than one half million refrigeration 
compressors are operating with ‘Chi- 
cago’ replacement valve plates and 
seals. See your wholesaler. CHICAGO 
VALVE PLATE & SEAL CO., 6960 W. 
Grand Ave., Chicago 35, Illinois. 


NEW! “The Technique Of No Call 
Back Service,"’ the first publication of 
its kind for the air conditioning and 
refrigeration mechanic and contractor. 
Eliminate costly call backs now! Cut 
out expensive, unnecessary return trips. 
Send $2.00 cash or check to WASHING- 
TON SERVICE PUBLICATIONS, 422 
Washington Bidg., N.W., Washington 
) ee } 


BIDDERS WANTED to manufacture 
refrigeration equipment similar to 
packaged room air conditioners on 
contract basis. Must be qualified to 
manufacture, crate, and warehouse. 
Write BOX A6837, Air Conditioning, 
Heating & Refrigeration News. 


PATENTS 


Week of May 9 
(Concluded) 


2,983,169. MEANS FOR FORMING 
RAL FPINNED TUBING. Wil- 


liam Henry Laban, West Hagley, Eng- 
Pollock 


land, assignor to Accles & 
Ltd., Birmingham, England. 


1. Means for developing an integral 
helical fin around a tube comprising 
a positively driven rotatable fin- 
developing primary roll unit having 
peripheral annular portions engage- 
able with the tube to cause rotation 
thereof and to initiate the formation 
of a groove therein, and a secondary 
roll unit for completing the fin- 
developing process. .. . 


2,983,212. REMOVABLE AIR CONDI. 
TIONING UNITS FOR AUTOMO- 
BILES. Gregory Poole, 4834 N. 3lst St., 
Phoenix, Ariz. 


1. In an air conditioning unit for 
use with an automobile, a casing hav- 
ing an open front, side walls with an 
opening therethrough, a bottom wall, 
a liquid reservoir in the upper part of 
said casing, the bottom of said reser- 
voir being spaced above the casing 
bottom wall, and the reservoir bottom 
and the casing side and bottom walls 
defining a chamber... . 


2,983,213. CLIMATE CONTROL. Hoy 
BR. Bohanon, 213 E. Broadway, Musko- 
gee, Okla. 
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1. An air circulating and condition- 
ing system for enclosures comprising 
at least two adjacent substantially ob- 
long rooms having outer side walls, 
inner side walls common to adjacent 
rooms, and open ends, said open ends 
comprising end walls having substan- 
tial openings therein, interconnecting 
passages between said openings in at 
least two adjacent end walls to pro- 
vide a continuous flow path for the 
circulation of air through all the 
rooms... . 


2,983,214. DIFFUSER CONSTRUC- 
TIONS. Cortland N. O’Day, c/o Air 
Devices, Inc., 185 Madison Ave., Port 
Washington, N. Y. 


1. A rectangular air diffuser con- 
struction fitted into a recess in a ceil- 
ing having an interior straight trans- 
verse throat section connected to an 
interior conduit system, an outwardly 
directed flaring throat section at the 
ceiling with outwardly diverging 
oblique sides and a terminal outward- 
ly extending flange having peripheral 
ceiling means flush with the ceiling... . 


WANTED: 


Sales Manager with knowledge of 
mechanical structures in heating 
and air conditioning field. Experi- 
ence with distributors of heating 
and cooling products. Proved ability 
to get results. Travel 50 per cent of 
time. Well-accepted Middle Western 
Company. State experience and ref- 
erences past five years. Reply in 
confidence to BOX A6832, Air Con- 
ditioning, Heating & Refrigeration 
News. 


2,983,215. DAMPER FOR RADIA- 
TORS. Marcus C. Doolittle, La Crosse, 
Wis., assignor to The Trane Co., La 
Crosse, Wis. 


2. A housing for a radiator com- 
prising a bracket adapted to be secured 
to a wall of an enclosure to be heated, 
said bracket being adapted to support 
a heating element, a casing secured to 
said bracket, said casing having a 
plurality of openings in its upper 
front portion for the flow of air there- 
through. .. . 


2,983,286. REVERSING VALVE. Fred- 
erick A. Greenawalt and Estel C. 
Raney, Fort Lauderdale, Fia., 
ors to Ranco Inc., Columbus, Ohio. 


a a a 

1. A flow reversing valve compris- 
ing a cylinder, a piston reciprocable 
in said cylinder by pressure differen- 
tial of fluid in said cylinder at oppo- 
site ends of said piston, said cylinder 
having openings therein in side por- 
tions thereof forming a fluid inlet, a 
fluid outlet and a pair of reverse flow 
passage openings flanking outlet... . 


2,982,300. MANUFACTURE OF HEAT 
EXCHANGE STRUCTURES. Roy W. 
Abbott, Jeffersontown, Ky., assignor to 
General Electric Co. 


? 

1. The method of manufacturing a 
heat exchange structure comprising 
providing a length of heat exchange 
tubing having a multiplicity of spine 
sections extending radially outward 
from the surface thereof, forming said 
length of heat exchange tubing into a 
plurality of helically wound coils with 
subsequent coils being greater in cir- 
cumference than each preceding coil 
but each subsequent coil having an 
inner circumference slightly smaller 
than the outer circumference of the 
preceding coil. ... 


2,983,483. METHOD OF RADIATOR 
CORE FIN ASSEMBLY AND FIN 


1. The method of fabricating a heat 
exchange structure utilizing a plural- 
ity of associated fin members of rela- 
tively thin sheet metal, comprising the 
following steps: suitably forming the 
sheet metal to provide fin members of 
the desired shape and size... . 


2,983,484. AIR CONDITIONING AP- 
PARATUS. George W. Wood, West 
Springfield, Mass., assignor to West- 
inghouse Electric Corp., East Pitts- 
burgh, Pa. 


1. In a compact, unit type air condi- 
tioner, a finned tube heat transfer unit 
having a substantially flat inlet face, 
the fins of said unit being disposed 
in spaced, substantially vertical planes 
arranged at right angles to said inlet 
face, a blower wheel, said blower wheel 
being located in closely spaced rela- 
tion to the plane of said inlet face, a 
scroll casing for said blower wheel 
directing air from said wheel across 
the inlet face of said unit in a direc- 
tion more nearly at right angles to 
than parallel to the planes of fins... . 
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at this moment you are demonstrating 


mS THE VITALITY OF A WEEKLY INDUSTRY NEWSPAPER 


There is no other form of communication today that quite equals the terse eae | 
* style of the newspaper. It is pointed, it is crisp, and when all other reading if 
. must be pushed aside, the newspaper is there—demanding and receivin 4 
ie” — rr . AIR CONDITIONING. 


HEATING & REFRIGERATION | 


In air conditioning, heating and refrigeration, just as in advertising, the man 
interested in events and trends while they’re still news is naturally the 
executive with the greatest responsibility and fewest hours to read. 


For 34 years, Air Conditioning, Heating & Refrigeration NEWS, the in- b 
dustry’s only newspaper, has been meeting the needs of such executives in 
manufacturing, contracting, and all phases of distribution. It serves 22,053* f 
paid subscribers a weekly menu of industry news—as it happens. 


P BUSINESS NEWS PUBLISHING COMPANY 
It is the one publication with weekly news vitality—aimed solely at the : 450 West Fort Street ° Detroit 26, Michigan 


racing pace of the key executive who, in the final analysis, is the man to put [ 
the stamp of approval or disapproval on your product. Utilize this vitality : Pepi recurs on ee = 
*-* . . . . ren aw vd. 
for your products—make sure your advertising includes a solid schedule in k MUrray Hill 2-1928.9 AXminster 2-9501 
the industry’s only newspaper. ; CHICAGO DETROIT 
134 S. LaSalle St. 450 W. Fort St. 
FRanklin 2-8643-4 WOodward 2-0924 
58 *Average net paid circulation, Dec. 31,1960 ABC Audit | 
ny: Report. Circulation includes: 12,601 dealer-contractors, dis- 
NU: tributor contractors, and service and installation contractors; es 


945 wholesalers; 5,099 manufacturers. 


23 
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Self-Contained Air Conditioner Tax Fight 


(Continued from Page 1, Col. 5) 
composed of one or more her- 
metically sealed and refrigerant 
charged compressors, a con- 
denser with a motor-driven fan, 
and an evaporator with a motor- 
driven blower. In addition to the 
elements enclosed in the casing, 
a switch designed for wall 
mounting is included as stand- 
ard equipment. Offered as op- 
tional equipment are thermo- 
stats, diffusers, and supple- 
mental heating units. 

“While this type unit is de- 
signed so that it can be used in 
installations in connection with 
duct systems, it can also be used 
for the direct delivery of condi- 
tioned air with the use of a 
plenum or diffuser. 

“Under the provisions of sec- 
tion 48.4111 (2) (c) of the 
Manufacturers and Retailers 
Excise Tax Regulations, the 
term ‘self-contained air condi- 


tioned air, the unit being suit- 
able for effecting such delivery 
without the use of ducts, and 
(ii) for the removal of heat, 
(2) incorporates means for 
cooling, dehumidifying and cir- 
culating the air of a room or 
other enclosure, and (3) is de- 
signed for use as a portable 
unit, console unit, or for instal- 
lation in or in front of a win- 
dow or other opening. 

“An assembly which meets 
the conditions in subparagraphs 
(1), (2), and (3) of this para- 
graph and which also includes 
means for ventilating, heating, 
or performing other functions, 
constitutes a ‘self-contained air 
conditioning unit’ in its entirety 
or in part, depending on the 
facts in each case. However, the 
term ‘self-contained air condi- 
tioning units’ does not include 
any which requires the use of 
a water-cooled system for the 
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discharge of removed heat. 

“After giving due considera- 
tion to all the evidence made 
available, we recognize that air 
conditioning units of the type 
here under consideration are de- 
signed for use with ducts. How- 
ever, they are also designed and 
suitable for use in effecting the 
direct delivery of conditioned 
air without the use of ducts, 
thereby meeting the conditions 
set forth in subparagraph (1) 
above. In addition, they meet 
the conditions of subparagraphs 
(2) and (3). Accordingly, we 
hold this type air conditioning 
unit to be a ‘self-contained air 
conditioning unit’ within the 
meaning of the law and regula- 
tions. 

“In view of the foregoing, 
liability for the tax imposed by 
section 4111 of the Code is in- 
curred by you in connection 
with your sales of the air con- 
ditioning units of your manu- 
facture known as models TC- 
24B, TC-30B and TC-36B.” 


Calif. Licensing -- 


(Continued from Page 1, Col. 5) 

RACCA of Southern Cali- 
fornia strongly supported this 
measure which amends the ex- 
emptions in Section 7045 of the 
law. Work of $100 or less re- 
mains exempt. 

A number of other actions by 
the California Legislature in the 
1961 session affected industry 
operations. These include: 

@ Renewal of contractors’ 
licenses, starting Oct. 1, 1962, 
will be on a biennial rather than 
on the present annual basis. An- 
other provision makes it a “mis- 
demeanor for any person other 
than the examinee named in the 
application to take the qualify- 
ing examination on behalf of an 
applicant for a_ contractor’s 
license.” 

@ The License Board can re- 
quire persons engaged in the 
home improvement business to 
post cash or bonds up to 


$25,000 (this is intended to 
curb the “blue suede shoe” type 
of operator in this field). 

@ Power of the License 
Board to review and sustain or 
reverse any action or decision of 
the Registrar of Contractors, 
does not extend to his actions or 
decisions reached after proceed- 
ings which are in accordance 
with the Administrative Proce- 
dure Act. 

@ Assembly Bill 696 signed 
into law is intended to curb in- 
dividuals who seek to build their 
own homes, but who do not have 
a contractor’s license. 

® Posting of a bond is made 
mandatory, rather than _per- 
missive, as a prerequisite to the 
issuance of a license following 
license suspension or revocation. 
Maximum bond is_ increased 
from $1,000 to $10,000. 

Violation of the sub-bid list- 
ing law on public works will 
constitute grounds for disciplin- 
ary action under the License 
Law. 


tioning units’ includes a factory 
made encased assembly or one 
sold for assembly on installa- 
tion which (1) is designed (i) 
for the direct delivery of condi- 


Room Cooler Sales- 


(Continued from Page 1, Col. 2) 
tioners was around 715,000 
units, said Giordano, a figure 
that could undergo a consider- 
able reduction by Sept. 1 (end 
of the air conditioning year) and 
more by the end of the calendar 
year. Last August inventory 
was cut by about 25,000 units, 
and Fedders’ president thinks 
that figure could be easily 
topped this year. 

Giordano told the distributors 
that Fedders has retained its 
position as the best selling 
brand in 1961 and has, for the 
seventh consecutive year, in- 
creased its percentage of total 
industry sales. This was 
achieved, he said, for the most 
part without the aid of hot 
weather, which was late in ar- 
riving in most areas. In more 
than one area, the distributors 
were told, more units were sold 
in the spring than during the 
hot weather. 

However, the late and steady 
hot weather, Fedders’ president 
pointed out, has created a psy- 
chological receptivity toward 
air conditioning that should 
prove advantageous during the 
1962 selling season. 

The long prospects for the 
room air conditioner field con- 
tinue excellent, Giordano said. 
With over 50 million electrically 
wired residences in this country, 
and assuming a two unit poten- 
tional per residence, the total 
market potential in residential 
alone is over 100 million units. 
Something less than 14 million 
room air conditioners for both 
residential and commercial use 
have been sold up to now. 

Giordano characterized the 
room air conditioner industry as 
one that has matured greatly 
since 1954. At that time there 
were approximately 119 differ- 
ent room air conditioner brands. 
As of the present, he noted, 14 
manufacturers account for 80% 
of the total market. 


NEWS readers are invited 
to write to the editor giving 
their opinions on any subject 
of interest to the industry. 
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Proves how to properly 
package air conditioning 


, to contractors and specifiers is peak performance of Dunham-Bush 
“PAC"’ Packaged Air Conditioners, achieved through pre-engineered major com- 
ponents. Other manufacturers, using components from diverse sources, must 
attempt to improvise balance. But Dunham-Bush manufactures and designs the 
motor compressor, condenser, evaporative coils and cabinet specifically for ‘‘PAC’’. 
This ‘tone source-one responsibility’ is evident in dependable operation and cus- 
tomer satisfaction. 

“PAC” units are packaged for use, on-premises or remotely installed, in restau- 
rants, stores, offices, clubs, banks, factories, depots or wherever high capacity, 
self-contained air conditioning units are required. Attractive finish harmonizes with 
decor practically anywhere. 

“PAC” is available in 10, 15, 20, 25 and 30 h.p. capacities with either front or 
top discharge Air cooled or Water cooled models. 

You'll want to have full details. Write today for Bulletin No. 6022 or request a copy 
from your nearby Dunham-Bush representative. 


Dunham-Bush,Inc. 
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